
By Elizabeth Vaughn, Copy Editor, Valley Ag Voice

Ask anyone about Bakersfield’s early history and 
you’re apt to hear about a few key highlights like 
founder Colonel Thomas Baker, Sharktooth Hill, 
or the petroleum boom. Among these, one historical 
icon swaying high in the air are the over 200 palms 
off highway 58 on Rudd Avenue showing the last 
remnants of the Rosedale Colony. 

Over the past few months, these 140-year-old palms 
have been an area of heartache for landowner Keith 
Gardiner after PG&E unabashedly cut down 13 trees 

in total, citing that the palms 
were interfering with the power 
lines and could cause safety 

concerns. Unfortunately, the electrical company’s 
reason was only given after Keith found several 
palms left cut down on the side of the road, leaving 
two-foot stumps behind. PG&E also stated that 
the trees are diseased and dying and that they “are 
in poor health and are at risk of failing and falling 
into the facilities.”

Concerned for his property and the history of these 
trees, Keith brought out an arborist to determine 
their health or any concerns. To this, the only 
determination was the fact that they are old–not 

See HISTORIC PALM TREES on PAGE 8

PG&E Reconsiders Threat to 
Historic Palm Trees

Ph
ot

o 
by

 T
on

y 
M

or
en

o 
Ph

ot
og

ra
ph

y 
· 6

61
-7

03
-0

57
2

THE LOCAL VOICE FOR OUR FARMERS, RANCHERS AND DAIRY PRODUCERS SINCE 2013 VOLUME 10 • ISSUE 5 • MAY 2021VALLEYAGVOICE.COM

Where Delta water went 1980-2016. The crimson bars indicate the quantity of uncaptured water—water not used for other 
designated purposes and average 10 million acre-feet per year. The letters in parentheses indicate the water-year type: 
W–wet, A–above normal, B–below normal, D–dry, C–critical. (Public Policy Institute of California (2017), A New Approach 
to Accounting for Environmental Water: Insights from the Sacramento–San Joaquin Delta)

Water Reliability Through Feasts 
and Famines
By Scott Hamilton, 
President, Hamilton Resource Economics

The recent announcements of low water allocations for 
2021 highlight the need for improved water management 
in California. California farmers typically see years that 
are wet or dry and not much in between. Understanding 
and embracing that phenomenon is the key to successful 
water management in California–turning a series of 
random water supply feasts and famines into a reliable 
water supply.

The vast majority of the San Joaquin Valley has good 
quality groundwater housed in 
deep aquifers. The storage capac-
ity of those aquifers is astounding, 
many times the size of the largest 

surface reservoirs in the United States. And for decades, 
water managers in the San Joaquin Valley have been 
capturing the high flows in the years of plenty and 
storing it in the ground for the inevitable droughts which 
follow. But for too long, withdrawal from the aquifers 
have exceeded the recharge. In response, groundwater 
managers have judiciously added more groundwater 
recharge capacity, and that kind of intelligent resource 
management has been extremely effective. In Kern 
County for example, it was not unusual for flood water 
to leave the county. But in 2017, the wettest year in 
the last 20, all of the flows of the Kern River were 
captured and stored within the county. Almost certainly 
that trend of building more recharge will continue so 
that the flows of the White, Tule, Kaweah and Kings 
rivers are captured locally to the fullest extent possible. 

See WATER RELIABILITY 
on the PAGE 3 
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resilient and determined spirit the world discovered 
can still be found. This is all due in part to the unique 
possibilities growing in the schools, fields, and minds 
of its students. McFarland Unified School District is 
offering students a unique hands-on career technical 
experience that will inspire generations of agribusiness 
leaders.

Hidden amongst the grape vines and ag businesses’ 
support industries, you would think this plot of almonds 
was just another orchard. However, McFarland Unified 
School District (MUSD) Superintendent Samuel 
“Aaron” Resendez was visibly excited to share about 
the possibilities that are available to his students at 
the 79-acre classroom of almonds on Elmo Highway. 

“The goal of this program isn’t to teach students about 
agriculture as a job but the business of agriculture,” 
commented Resendez. “Many of the students hear 
agriculture and they think of the farm labor jobs. We 

McFarland: Growing Possibilities
want them to see there is so much more. Agriculture is 
science, its logistics, the future of ag is highly technical 
and data-driven.”

In 2018, MUSD acquired the Crop Science Field 
lab from local farmer Mr. Wallace Hudson. Slowly, 
MUSD has been building a program around this 
plot of almonds to expand their Career Technical 
Education offerings to the students. McFarland High 
School has six different career pathways and has a 
unique partnership with Bakersfield College. This 
partnership allows for dual enrollment–meaning high 
school students can receive credit for college courses 
and can graduate high school with an associate degree 
or program certificate.

“Our program has become dynamic and adaptive to 
help expose kids to more agriculture options besides an-
imal husbandry,” commented Justin Derrick, principal 
of McFarland High School. With a goal of enrolling 

By Valley Ag Voice Staff

While McFarland may have been considered to be 
a sleepy little agricultural town until the release of 
the 2015 Disney film “McFarland USA,” today that 

A student holds almonds from the McFarland High School almond plot

225 total 
students 
in their 

diverse pathways, he wanted agriculture to interest 
and excite the students.

Heather Adnay one of the agriscience teachers at 
McFarland High School uses her Cal Poly background 
to teach the students of water use and field management. 
She glowingly spoke about how the program uses farm 
bots to teach the students how to manage and monitor 
the growth of a field and planter box.

With a background in agriculture trucking, Nick 
Griffith is an agricultural science teacher who is 
taking his private sector experience and sharing it 
with the students. “We have discussions on irrigation 
and importance of the economics of new irrigation 
technology,” commented Griffith. 

The team wouldn’t be complete without its farming 
partner Amryik Dhaliwal. Amryik shared about his 
experiences farming in India and relocating to the 

See McFARLAND on PAGE 16
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Administrator’s Report
By Colleen Taber 
Administrator, Kern 
County Farm Bureau

Advocacy comes in 
different shapes and 
sizes. Sometimes it’s a 

simple conversation amongst friends and family 
about the facts as you drive down the 99 or the 5 
chatting about what’s growing on the sides of the 
road or discussing where your dinner was grown and 
harvested. Other times, it’s a passionate discussion 
presenting views at a meeting with dignitaries or 
signing a letter challenging a belief or change.

This month has presented many opportunities 
for members of the Kern County Farm Bureau to 
“Take Action.” We are thankful to have a board 
that is working tirelessly to advocate and create 
opportunities for members to make a difference in 
agriculture through this advocacy. Our members 
have access to templates and networks creating a 

platform for this advocacy. 

What they say is true, “If you aren’t at the table, 
you’re on the table.” This is the prime reason we 
provide our members the opportunities to make 
a difference. Agriculture must be at the table, and 
we make it simple to get involved. Become a Kern 
County Farm Bureau member today! Call our 
office at (661)397 9635 or join via our website at 
kerncfb.com.

(Bryan Brazil / Shutterstock.com)

namely the State Water Resources Control Board, 
have tried to shift the goals posts as seen in their 
outrageous recommendation to review water rights 
in the name of climate change. Within days our 
Kern County Farm Bureau had participated with 
our directors to draft a response letter and video 
on behalf of our industry. Decreased surface water 
allocations saw the same response from our advocacy 
group: an immediate retort in the form of a letter 
to Governor Newsom that could be utilized by our 
membership to go to the source. And I understand 
I sound like a broken record, but the California 
population spoke when AB 5 was refuted on the 
ballot and as long as the community is united, poor 
legislation will be repudiated. Our commodity 
prices will likely rise for economic reasons you have 
all heard and likely understand (i.e. the weakening 
U.S. dollar, increased trade, etc.). And although I 
think that political discourse may get a bit worse 
before it gets better, the people are growing tired of 
demonization and misinterpretation of their outlook 
on life. The time to push back is now to the benefit 
of our businesses and communities.

The positive impact that farming and ranching has 
had on this region’s culture cannot and should not 
be ignored. Various races, cultures, and creeds have 
taken it upon themselves to put value in centering 
their lives around an agricultural industry that 
can be as rewarding as it is punishing. Consider 
all of the professional acquaintances and friends 
that have impacted not only your own life, but 
the tradition of the Valley. I was speaking with 
my Broker-boss-partner in real estate (still don’t 

President’s Message: 
We Grow Things Here
By John Moore 
President, Kern County 
Farm Bureau

I was recently on a phone call with the facilitator 
of a water collaboration effort whose job is to be 
the ultimate cat-herder for representatives of ag-
ricultural, environmental, social justice, water 
districts, and municipalities, and he mentioned 
the statement of an anonymous ag representative. 
The facilitator’s role is to get to know each com-
mittee member and one of our peers reminded the 
facilitator about the nature of the Valley. He or she 
said, “You need to understand, we grow things 
here.” I found the statement to be profound and an 
important sentiment in our current space and time. 
Things have grown increasingly complex over the 
past few years. I am not blind to reasons for pessi-
mism; precarious groundwater supplies, decreased 
surface water allocations, artificially inflated costs 
due to regulation, compressed commodity prices, 
seemingly tightening margins, and dysfunction 
political discourse that has trickled in the cultural 
sphere have justified negativity. I am not blind to 
this and most likely neither are you, the reader. 
Though the industry may seem challenged at this 
point in time, there is reason to be optimistic and 
advocate what is not only a rewarding occupation, 
but the backbone of a healthy society and culture.

The negative components are real, and they are 
countered actively. As we navigate through our 
groundwater sustainability efforts, certain bodies, 

know how to refer to him), and we were discussing the 
opportunities this industry has afforded the Central 
Valley population, and I am not referring to economic 
status. We in this Valley value hard work, personal 
responsibility, honesty, and do not tolerate abhorrent 
behavior prevalent in some areas of the country that are 
difficult to explain to a child. Don’t get me wrong, we 
may have a couple actual deplorables in our industry, 
but who doesn’t have a couple oafs in a big family? 
My point is this: what we do in this industry matters, 
and it’s done more than just economically benefit 
landowners or producers. The reason for optimism 
is for the opportunity the industry has provided for 

those who work the hardest, gotten back up after 
being knocked down by their own fault or by the 
weather, and stayed honest and diligent. When 
applied correctly those tenants will always lead 
to success.

Never forget we grow things here. We grow food 
and fiber. We grow our businesses and employment 
bases. We grow communities and families. We 
grow cities and towns. Together we will continue 
to grow things. There is always room for optimism 
in our industry. Those who came before us deserve 
it, and those who come after us will depend on it.

FA R M  BU R E AU  N E W S The United Voice of Kern County’s Farming Community

Young Farmers & Ranchers
By Allie Cushnyr 
Chair, Kern County 
Young Farmers 
& Ranchers

Our last meeting was 
with Ally Triolo on 
Zoom as our group did 

a cook along and made her Kern County Chicken 
Salad. It was a great chance for the group to come 
together to make a healthy dinner for our families 
in the comfort of our own home with the focus 
of Kern County produce. We learned all about 
her Instagram @farmtoforkbyallytriolo and her 
new role working for the County of Kern in their 
communications division. Be on the lookout for new 
content on both her Instagram account and also her 
projects with the county.

Upcoming events include a Clay Shoot at 5 Dogs 
Range on May 22nd. Check in will begin at 8am, 
followed by a 9am start time. We look forward to 
having everyone come out and enjoy some outdoor 
shooting time together, followed by lunch. If you 
are interested in signing up yourself, or have a 
team of 4 pulled together, please follow this link to 
register the team. We will follow up to get payment 
from you. REGISTER HERE: https://forms.gle/
XPozvTy5zR77ixtW7 

 Being a part of the Kern County Young Farmers 
and Ranchers comes at no cost, and we welcome 
everyone between 18-35 years old. This is a great 
group to be a part of to give back to the community, 
network with other professionals, and have a good 
time with friends.

If you would like to jump on our email list to receive 
information about upcoming events, please reach out to 
us. We are also active on both Facebook and Instagram.

Email: kernyfr@kerncfb.com Instagram: @kern yfr
Facebook: KernYoungFarmersAndRanchers
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Farm, Ranch and Transitional Use Properties

When it is time to sell your farm there is only 1 decision! 
Pearson Realty a Tradition in Trust Since 1919

COLD OR DRY STORAGE SOLD 
37,090+-square feet, storage, Earlimart

FARMLAND      PRICED REDUCED $23,000±/AC 
20+-acres, Kern Delta Water Dist, Kern Island Utility water,  
south Bakersfield
TABLE GRAPES   SOLD 
37.91± ac and 60.14± ac, DEID water, Delano Area
LAND  $2,500±/AC 
80± acres, poss bee-keeping,  dry farming, mitigation,  open 
space, recreation, or solar Buttonwillow Area, near Nwy 5
LAND OPPORTUNITY $16,635±/AC 
150.29± acres, close to PGE sub-station, natural gas 
main line, high transmission power lines traverse the site. 
Buttonwillow, CA
DRYLAND  PRICED REDUCED $2,250±/AC 
160 acres, mostly grade 1 soils, Near Valley Acres

ALMONDS & PISTACHIOS   PRICED REDUCED $23,950±/AC 
205.21± ac, Semi-Tropic WSD & well water, good soils, 
strong yields, Shafter Area.

FARMLAND SOLD 
250.95+-acres, farmland, Grade 1 soils, Lemoore Canal & 
Irrigation Co service area, with water stock available. Hanford area

ALMONDS SALE PENDING 
631.12± ac, wells and Semi-Tropic WSD non contact service, 
Productive soils, Wasco Area

ALMONDS PRICE REDUCED $15,250±/AC
959.54± ac, wells and Semi-Tropic WSD non contact service, 
Productive soils

PISTACHIOS   SOLD 
1827.34+- acres, planted to 1,194.01+- acres pistachios and 
633.33+-acres farmland, Corcoran Irrigation District water. W. Corcoran Area

4900 California Ave 210B, 
Bakersfield, CA 93309

www.pearsonrealty.com

KAMERON M. STEWART 
kstewart@pearsonrealty.com

661.809.1817

ROBB M. STEWART, AFM
rstewart@pearsonrealty.com

661.303.2930

CalBRE Lic.#000020875

The Bricks of Bakersfield
change from red clay kiln fired brick to the sandstone 
process that used steam kettles. The two young 
partners tried the sandstone brick process and business 
was good. They also branched out into building 
materials and had a small lumber yard. 

Curran had so much success he incorporated in 
1903 with Tevis as the major stockholder along with 
Lindgren. The initial investment in the company was 
$52,000. The young company made their unique 
bricks until 1918 when they sold their sandstone 
machinery to investors in China. Curran wasn’t ready 
to get out of the brick business though. The company 
still manufactured red clay bricks until the 1950s but 
had really expanded into building materials. The 
town was growing along with farms, ranches and 
residential subdivisions. Sandstone Brick and the 
Curran family worked hard to help the county grow. 

It is fair to say that Sandstone Brick and Bakersfield 
grew up together and that the Curran family built 
Kern County board by board and brick by brick. 
The Currans also took an active interest in civic 
affairs and local government. They served on the 
city council, school boards, recreation districts and 
were active in churches. 

After 100 years of success, Sandstone and Brick began 
to see the development of big box stores and tough 
multi-state competition. They finally sold out and 
turned the once active lumberyard and brick works 
into an alternative school campus. 

While the main Sandstone company is now gone, the 
20-foot neon sign that once invited contractors and 
builders to their Truxtun Street location is now in the 
museum’s Neon Courtyard. Jim the Fourth and the 
Curran family are very pleased that the sign can now 
be seen by another generation of museum visitors. 
And history will remember a young man that took a 
look around the dusty town of Bakersfield 140 years 
ago and said, “I think this place needs some bricks.”

By Mike McCoy 
Executive Director, 
Kern County Museum 

Although not a real 
agriculture story, the tale 
of the Sandstone Brick 
Company does touch 
nearly every industry in 
Kern County’s history. 

We did some digging into the 100-year-old company’s 
history recently when James Curran IV donated their 
iconic neon sign to the Kern County Museum. Our 
historian did some digging and uncovered a true 
American success story.

Young Jim Curran was a native of Illinois. He had 
come West from Illinois in the 1880’s to visit his 
uncle in San Francisco hoping the West would help 
his asthma. He took a river boat south and ended 
up in the southern San Joaquin Valley. The railroad 
was moving through the valley and small towns 
were popping up to support the second gold rush… 
agriculture. Stone fruit, cotton, grapes and grain was 
being grown on small farms in central California 
along with the near century old cattle business. 

Curran ended up in the growing town of Bakersfield. 
There had been a series of disastrous fires in the small 
community and the business district was moving 
over to brick. Jim Curran’s father had been a brick 
maker and young Jim knew the business.

Curran soon bought 40 acres east of current Union 
Avenue and started a brick yard under his own 
name. The bricks could only be made in the summer 
months and he had two workers to help. Kern County 
Land Company’s president W.S. Tevis saw bricks 
being made out of sand and lime in Germany and 
encouraged James and his partner C.J. Lindgren to 

Jim Curran, in the 1940s, on top of a brick press on Truxtun 
Avenue in Bakersfield (Mike McCoy)

Sandstone sign (Mike McCoy)

Unfortunately, that will not be enough.

Various organizations have advocated for local 
self-sufficiency—that the various regions should be 
independent when it comes to water supply and use. 
They suggest that such independence can be achieved 
through water conservation, water recycling, water 
reclamation, capturing local flood water and water 
marketing. As useful as these practices are, they fall 
far short of meeting the water needs to maintain the 
dynamic agricultural engine of the San Joaquin Valley. 
Combined, these practices may reduce deficits by 
250,000 acre-feet on average when the Valley faces 
shortfalls in excess of 1.5 million acre-feet. And why 
would it make sense to allow water from northern 
California, that is surplus to dedicated environmental 
and other beneficial purposes, to flow to the ocean 
when the water can be put to beneficial use to help feed 
and clothe a growing population? The idea of water 
self-sufficiency appears to be at odds with the concept 
of the State of California—is the state not one? Does 
water regional self-sufficiency make any more sense 
than regional energy self-sufficiency or regional food 
self-sufficiency?

If all of the local sources of water are insufficient to meet 
the needs of the Valley, where can additional water 
be found? The Public Policy Institute of California 
conducted a detailed and illuminating study of water uses 
in the Sacramento-San Joaquin Delta (the Delta). The 
Delta is the hub of water conveyance in California. All of 
the water released from northern reservoirs like Shasta 
and Oroville must pass through it. Delta waters must 
meet many needs: in-Delta agricultural and urban uses, 
outflows to prevent salt water intrusion (system water), 
a range of environmental needs (ecosystem water), and 
export supplies for the state and federal water projects. 
As can be seen in the figure below, in some years, those 
uses exhaust all of the Delta water supplies. But in other 
years, there are substantial quantities of “uncaptured” 

Water Reliability
Continued from PAGE 1

water—the crimson bars in the figure. On average, 
the uncaptured water amounts to around 10 million 
acre-feet. Compare that to the roughly 1.5 million 
acre-feet needed by the Valley. But averages can be 
deceptive. In some years, such as the drought of 1987 
to 1992, there was barely any uncaptured water. This 
means that in the wet years, like 1995 through 1998, 
more than 3 million acre-feet per year would need to 
be redirected to the Valley for groundwater storage. 

Why isn’t this water being diverted now? The answer is 
rooted in both politics and a large number of regulations 
designed to protect endangered species. Needless to 
say, before more water can be diverted from the Delta, 
infrastructure needs to be improved so that water can 
be diverted without harming endangered species. 
Implementing that technology will not be simple or 
cheap, but the strength of the Valley economy and its 
communities depend on getting that right (a topic for 
a future column in the Valley Ag Voice). 

The Public Policy Institute of California has shown that 
there are large quantities of uncaptured water, but only 
in some years. 15% of the uncaptured water might be 
sufficient to achieve groundwater sustainability in the 
Valley. However, that water can only be diverted during 
periods of feast, and that the Delta waters are needed 
elsewhere during times of famine. That concept needs 
to be at the heart of any project aimed at achieving 
groundwater sustainability.

Sacramento–San Joaquin Delta (Public Policy Institute of California)
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intended to control and regulate other psychoactive 
substances like Delta-9 THC,” said Travis Copeland, 
owner of Unico Ag LLC. “For producers and extractors 
who were producing hemp solely for the cannabinoid 
content in CBD, this allowed many of those producers 
to recoup losses associated with the fallout of the CBD 
market and eliminate a great deal of inventory into 
something that is still viable for public-facing sales.“

Delta-8 THC is a compound that is molecularly 
similar to Delta-9 THC which is explicitly regulated 
in 36 states with medical cannabis laws and another 
16 with recreational cannabis laws on the books and 
is currently federally illegal in accordance with the 
Controlled Substances Act. While Delta-8 THC is 
currently illegal in only 11 states, many other states are 
currently considering how to regulate the compound 
in such a way that suits their existing cannabis hemp 
laws. For example, California is considering a bill that 
applies new taxes and labeling requirements to Delta-8 
THC products and increases regulatory oversight on 
this popular emerging cannabinoid.

“Seeing how other states have responded to Delta-8 
THC and how federal agencies like the DEA (Drug 
Enforcement Agency) and FDA (Food and Drug 
Administration) are responding to this trend in the 
hemp industry is important for producers to avoid 
any unnecessary legal action being taken against their 
businesses,” said Copeland. “It might be a lucrative 
way to process an abundance of CBD inventory, but 
it’s also a massive risk to many businesses as it blurs 
the lines between non-psychoactive CBD and the 
psychoactive Delta-9 THC that is so heavily regulated 
state-by-state, especially here in California.”

As new cannabinoids such as CBN, or cannabinol, 
CBG, or cannibigerolic acid, and Delta-8 start to take 
hold as uniquely isolated cannabinoid compounds, the 
complexity needed to form the regulations surrounding 
hemp-derived cannabinoids is simply too unrefined 
to meet the rapid speed at which the hemp industry 
pivots to new trends, new processes and procedures 
in cannabinoid extraction practices and consumer 
demand for unique products. Many hemp industry 

Hemp-derived Delta-8 THC Trend Difficult to Navigate 
with Federal and State Regulations operators are simply operating within the hodge 

podge of local and state regulations along with the 
new interim rulings issues by the DEA. In opting to 
participate in these lucrative grey areas within the 
law, many industry operators are opening themselves 
to unique legal risks that can be difficult to navigate 
without the assistance of experienced legal counsel.

“To anyone venturing into these emerging areas 
within the hemp industry, I’d highly recommend 
having knowledgeable legal counsel on both hemp 
and cannabis law because many of these trends 
are straddling the line in the sand between the two 
industries,” said Copeland, “You’re going to have a 
lot of questions and need a lot of guidance to avoid 
the pitfalls that come with these grey areas in the 
laws at every level.”

Only time will tell how the hammer falls on products 
like Delta-8 THC, but many in the cannabis industry 
worry about the lack of regulation and testing on 
psychoactive products that compete with their heavily 
regulated and heavily taxed cannabis products. While 
Kern County, the City of Bakersfield and many other 
local jurisdictions have banned both medical and 
recreational cannabis business operations in their 
boundaries, the availability of Delta-8 products at 
local smoke shops and other locations is entirely 
unregulated and widely available for consumers.

As the hemp industry expands and finds new avenues 
to profitability, industry operators will need to pay 
close attention to new regulatory oversight from the 
local, state and federal levels to remain compliant 
and grow in this exciting industry. While regulators 
have been overwhelmingly slow to respond and react 
to trends like Delta-8, history shows that as they 
catch up to these types of emerging trends, new laws 
and regulations will play a major role in consumer 
availability of these types of cannabinoid products.

(beholding333 / Shutterstock.com)

By Geoffrey Taylor, MA 
Hemp Contributor, 
Valley Ag Voice

For many in the cannabis 
and hemp industry, 

Delta-9 THC, or tetrahydrocannabinol delta-9, 
holds great significance to the status of their operations. 
From the cannabis standpoint, this psychoactive 
component of cannabis plants is heavily regulated 
under state law and still considered a controlled 
substance under federal law. From the standpoint of 
hemp producers, it is critical to produce low-to-no 
Delta-9 THC plants to remain compliant with both 
state and federal regulations. 

However, with the rise of the hemp-derived CBD, or 
cannabidiol, marketplace, and a glut of CBD available 
nationwide, an emerging trend of synthesizing Delta-8 
Tetrahydrocannabinol has presented new opportunities 
to use scientific processing methods to transform 
CBD into this mildly psychoactive cousin of the more 
common Delta-9 THC. Utilizing a process called 
isomerization, CBD producers are able to convert 
this benign and non-psychoactive cannabinoid into 
large amounts of the mildly psychoactive Delta-8 
THC, challenging the speed of regulatory bodies to 
adjust to the trend while opening the product up to 
a nationwide marketplace, utilizing the grey areas in 
local, state and federal laws to create a new product 
from a surplus of CBD.

“This is a unique scenario in the hemp marketplace 
that producers have been able to utilize emerging 
technologies to convert CBD to Delta-8 THC and 
basically skirt around many of the regulations in place 

Rewind 98.1 FM is your source for Daily AG news!
From 4am-6am you can listen to daily Market report updates 

from our “Market Line” and the award-winning
“Line on Agriculture report”. Rick Worthington can catch you up 

on daily Cattle and Dairy info with the “Farm & Ranch report”.

DAILY AG NEWS

Join us Monday-Friday 4am-6am for the valley’s largest
AG radio programs only on Rewind 98.1 FM

Press Release Provided by Water Association of Kern County
The Water Association of Kern County will host 
the fifth Kern County Water Summit on May 25th, 
and this year we are going virtual. We are featuring 
a morning full of discussion about California’s most 
critical water issues that impact urban, agricultural, 
and industrial sectors. The event is designed for 
all community leaders, business owners, farmers, 
and government officials who need to know how 
important water is to growth and sustainability and 
what challenges are faced by water managers in 
securing and managing water supplies for California.
Keynote speaker for the event will be Mark Arax, 
Award Winning Journalist and Author of ‘The Dreamt 
Land; Chasing Water and Dust Across California’

Conference Schedule:
• Welcome & the Importance of Water Conservation
• Biden Administration update on Federal Water

• Camille Touton, Deputy Commissioner Bureau 
of Reclamation

• SGMA review: Where are we?
• Steven Springhorn, Acting Deputy Director 

Groundwater Management Department of Water 
Resources

• Water Rights: views regarding the recent report 
“Effective Water Rights Response to Climate 
Change”

2021 Virtual Kern County Water 
Summit May 25th • Joaquin Esquivel, Chair State Water Resources 

Control Board
• Valerie Kincaid, Water Law Attorney

• History of Water in the West: overview of the recent 
book, water rights and it’s role in the Central Valley
• Mark Arax, Award Winning Journalist & Author

The event will be from 8 a.m. – 1 p.m. virtually. Cost 
to attend is $75 for WAKC members and $100 for 
non-members.
Tickets available online at www.wakc.com/
upcoming-events/
The Water Association of Kern County is a non-profit 
organization, designed to educate and inform Kern 
County citizens about water issues and events. 
Members consist of local water districts, agencies and 
affiliated groups and individuals. More information 
may be found at www.wakc.com.

Award-winning Journalist and Author, Mark Arax
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and gaining athleticism that will make it easier on 
your cows as the bull reaches his mature weight. One 
of the most significant advantages is in calving ease 
bulls, where a yearling can be used for an additional 
season before he becomes physically too large to safely 
cover heifers. Yearling bulls have the ability to cover 
cows and fill a niche in covering the cows that some 
of the older dominant bulls may overlook. Many of 
us use yearling bulls every year in multi-sire pastures 
and almost always expect a yearling bull to cover 20+ 
cows in a single sire pasture and have had great success 
with breeding ability and conception rates. There is 
no question that an inexperienced aged bull has to 
learn “the tricks of the trade” just like a yearling; the 
only difference is that a yearling bull will be learning 
with a lighter more agile body, which is not only easier 
on the bull but easier on the cows.
The growth curve that your genetics possess is going 
to become increasingly more important in years to 
come. More cattle are being harvested at a younger 
age, and the nations’ cow herd is getting ever larger 
cows. Selecting cattle that have rapid early growth 
and then plateau will lead us down a road of highly 
marketable calves that will grade and a cowherd that 
is economically viable in terms of cow size. There are 
many bulls that would not draw your eye at yearling 
that a big feed bucket can make fairly attractive by 
the age of two.
To some of you this may be “preaching to the 
choir,” but I still commonly run into folks with the 
misconception that yearling bulls are unable to cover 
cows or that, somehow, they won’t last as long. The 
purpose of this write up is not to put down aged bulls 
or any breeders, but rather to defend yearlings and 
promote their merits. There are many great aged 
bulls out there from reputable breeders that have the 
quality to market their cattle as yearlings, and I would 
encourage every cattle producer to keep buying seed 
stock from programs that have worked well for them. 
If your seed stock supplier does not sell yearlings, I 
would encourage you to go analyze those cattle as 
yearlings to make sure you are picking the ones that 
match the growth curve you are looking for and have 
the yearling characteristics that are economically 
important to your cow herd.

(Tramp57 / Shutterstock.com)

The Case for 
Yearling Bulls

The CattlemanThe Cattleman’’s Corners Corner

By Austin Snedden 
Ranching Contributor, 
Valley Ag Voice

For many years, some 
people have considered 
yearling bulls insufficient 
for covering cows in 
big, multi-sire pastures. 
18-month-old and 2-year-

old bulls are still very popular purchases, especially in 
California. The selection and purchase of a yearling 
bull not only gets a producer at least one more year 
of use, but also allows the producer the opportunity 
to select a bull at an age of maximum economic 
importance. The year-old animal is at the age of most 
significant relevance to the cow/calf producer. Most 
cow/calf producers have recently sold their steers or are 
getting ready to sell their steers and non-replacement 
heifers at a year of age, and some producers calves are 
in the feedlot at a year of age. So, naturally selecting 
genetics at a year of age is relevant to the economics 
of most programs. For most producers, the most 
important selection they will make happens when 
the cattle are at a year of age, and that is the selection 
of their replacement heifers. If a producer wants the 
genetics of their cattle to be at an optimum place for 
market at that weaning to yearling age and expects 
their heifers to be ready to breed as yearlings, then 
it is only natural to select bulls based on the merits 
they exhibit as yearlings. Evaluation of potential 
at yearling is extremely valuable to analyzing the 
important economic traits that will be passed on to 
the bulls’ progeny.

Producers can also benefit from the time between 
yearling and two years of age, when your new bull is 
adapting to your country, getting his legs under him, 

Finding Beef Local to the 
Central Valley and knows it is a “labor of love.”

All Rankin Ranch cattle is raised on the ranch in 
northeastern Kern where they spend their days 
grazing the native grasses. After a little over a year, the 
cattle are finished on grain at a feedlot in Bakersfield. 
This is to increase marbling and tenderness of the 
beef. Feeding grain also changes the flavor of the 
beef to something many consider more desirable than 
grass fed. From there, the cattle are harvested and 
processed at Creston Valley Meats, located off the 58 
outside Santa Margarita. The Rankin Family then 
sell the individual cuts of beef at farmers markets and 
makes home deliveries in communities throughout 
Kern County. They also offer shipping throughout 
the state of California. To find out more information 
about home delivery orders and farmers market 
schedule, visit the Rankin Ranch Beef website at 
rankinbeef.com. 

For local grass-fed options there’s Redhouse Beef. 
Founded and run by Debbie Wise, Redhouse 
Beef raises cattle on their pastures off Enos Lane 
in Bakersfield. Mrs. Wise’s story with Redhouse 
started in the grocery store. She wanted beef with 
transparency and was looking for a local grass-fed 
beef product and found a gap in product availability. 
With her children’s health at the forefront of her 
mind, she set out to mend that gap and created 
Redhouse, a beef company that would focus on 
transparency and feeding our community quality 
grass-fed beef before exporting nationally. Mrs. Wise 
states that “I get to see the faces of my customers, 
develop friendships and relationships, and they trust 
me enough to raise something that they are willing 
to feed their families,” and is proud to be able to 
“nourish our community.”

Redhouse cattle graze throughout the eastern 
mountains of the Central Valley in Springville, 
eventually moving down onto their pastures on the 
valley floor where they stay for roughly 10 months 
and are rotated to new pastures every 1-2 days. 
After finishing on their specialized pastures, the 
cattle are sent to be harvested and processed at a 
processing facility in Paso Robles. From there, the 
packaged cuts are sent to home deliveries, farmers 
markets and back to the ranch to be sold. To find 
more information, and to purchase online, visit their 
website redhousebeef.com. Redhouse also encourages 
customers to come visit the ranch for farm pick-ups, 
especially to check out their eggs, and their section 
of “Friends of the Farm” products like olive oil and 
nut butters that are also made locally. 

But Rankin Ranch Beef and Redhouse Beef are not 
the only options for finding local beef! Bud’s Cuts is 
another great company that works to bring Central 
California-raised cattle to Central California’s dinner 
plates. It is run by four best friends from Shafter, 
specialized in harvesting family raised, grass-fed 
cattle in Woody, CA. To find out more and for 
purchasing, follow their Instagram @budscuts or 
visit budscuts.com. 

Purchasing beef directly from the people who raise 
and process cattle may take a little more time and 
energy, but the quality and reliability is worth the 
effort. Following social media pages and shopping 
farmers markets are great ways to start understanding 
what options are available. By supporting local cattle 
ranchers, questions about our food and where it comes 
from are answered by the ranchers themselves. Best 
of all, the dedication they have for their work will 
shine through with its quality.

By Audrey Hill, Feature Contributor, Valley Ag Voice

Here in the Central Valley agriculture is a big part 
of who we are. For many it is what we do for work, 
what we see on our drives, what gets in our nose and 
what shapes our days. Unfortunately, that does not 
always mean it is what sits on our dinner plates. Most 
of the food products that are grown or raised here in 
the valley are shipped nationwide and globally and 
can be difficult to find in our local grocery stores. 

This is especially true for beef, but that does not 
mean that local sources of beef are not out there. 
Small Central Valley producers who raise cattle 
independently may not be found in our grocery stores, 
but the beef they produce from the surrounding 
mountain ranges is available! However, finding these 
sources can be difficult if you do not know where to 
look, and because grocery stores are a one-stop-shop, 
moving out of the comfort they provide can be just as 
difficult. But, if given the chance, the reward of world 
class beef raised around the corner is unforgettable. 
To help bring some attention to locally sourced beef, 
here are some options:

Rankin Ranch Beef is a family owned, 156-year-old 
cattle ranch located in Northeastern Kern in a little 
valley at the end of California’s southern Sierras. 
Its founder, Walker Rankin, started the family 
legacy on the same ranch in 1863, and he is credited 
with bringing the first purebred Herefords to the 
area. Today, the ranch is run by 4th, 5th, and 6th 
generation Rankins and still produces exclusively 
Hereford beef and even uses some of the ranch’s 
original barns! Amanda Rankin Barrett, a 5th 
generation Rankin, was raised on the ranch and is 
proud to help manage her family’s business. She took 
on the responsibility of developing the Rankin Beef 
branch of the business to start selling their own beef 
in 2014. Her time as a National Beef Ambassador 
in 2007 contributed to her interest in selling her 
family’s beef directly to the local market. Today 
she works closely with the Guest Ranch, where they 
allow overnight stays and have activities such as trail 
rides around the ranch. She has worked through 
all aspects of cattle ranching since she was a child 
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are determined to be part of the solution. Almond 
growers and many other farmers depend on pollinators 
to produce a crop and pollinators depend on us to 
provide safe habitat. Working lands can and should 
be part of the solution.”

Noting that farmers have taken part in pollina-
tor-friendly practices and programs in the past, 
participants in a virtual presentation to launch the 
coalition said its goal is to “scale up” the amount of 
habitat provided on working lands.

The effort, Adams said, is designed to be “large and 
comprehensive,” and to encompass different farming 
and ranching operations and geographies. She added 
that the effort would include conservation groups 
partnering with conventional agriculture.

“Bottom line, we want to establish habitat and we want 
to provide that guidance so that if people have been 
reluctant, they have what they need to get started,” 
Adams said. “Best management practices need to be 
included, not just putting plants in the ground, but 
maintaining the habitat, so it’s an exciting first step. It’s 
really a partnership that will produce on-the-ground 
results.”

The coalition said California is home to more than 
1,600 species of native bees and hundreds of other 
species of pollinating insects.

Globally, pollinators provide service to more than 
180,000 different plant species, more than 1,200 
crops, and are responsible for producing an estimated 
one out of every three bites of food. The coalition 
said pollinators also sustain ecosystems and support 
natural resources.

Group Promotes Pollinator Habitat on Working Lands
healthier pollinator habitats.

“Farm Bureau supports voluntary, farmer-friendly 
efforts to improve habitat for pollinators, and we have 
long advocated improved research on pollinator health,” 
said Jamie Johansson, president of the California Farm 
Bureau, one of the organizations to join the effort.

Johansson said Farm Bureau “will work with the 
coalition for the benefit of native pollinators and 
managed bees, and to assure stability for the domestic 
bee business.”

The coalition said the collective land represented by 
its members will provide the critical mass “to address 
habitat on an unprecedented scale,” for beneficial 
insects such as bees, butterflies, beetles, wasps, moths 
and others.

“Collaborative action can mitigate risks to California’s 
pollinators, and that’s exactly why this coalition has 
come together,” California Secretary of Food and 
Agriculture Karen Ross said. “We need urgent action, 
yet the first step in the process is building trust that 
encourages, enables and enhances the result.”

Ross described the coalition as “a big step forward in a 
journey of grower and conservation groups voluntarily 
demonstrating leadership.”

Laurie Davies Adams, president and CEO of the 
San Francisco-based Pollinator Partnership, said the 
coalition acknowledges the urgency to address the 
critical issue of protecting all pollinators, including 
native and managed species.

“Agriculture and conservation must work together to 
achieve this goal, especially when we will be facing 
many of the same issues—increasing temperatures, 

erratic and unpredictable weather, fires, drought, soil 
depletion and more,” Adams said.

She promised that the coalition’s work “will not be a 
tidy report that sits on a shelf, but rather a metric of 
acres, projects and species added to the landscape while 
agriculture continues to profitably feed the nation.”

Coalition representatives said the group will work 
together on a variety of fronts to support pollinators, by:

• Preparing farmer-friendly guidance to build and 
maintain pollinator habitat on farms and ranches.

• Promoting voluntary, incentive-based habitat estab-
lishment projects and integrated pest management 
practices.

• Conducting research and disseminating relevant 
science.

• Monitoring outcomes, including adoption rates and 
the effectiveness of practices.

Josette Lewis, chief scientific officer of the Almond 
Board of California, said almond farmers rely on 
managed honeybees for pollination, and know what’s 
needed to keep them safe.

“With this coalition, we challenge ourselves to extend 
our efforts to benefit native pollinators as well,” she said.

Lewis said researchers at the University of California, 
Davis, estimate it costs farmers about $1,700 per acre 
to establish quality pollinator habitat, particularly 
hedgerows. She said other published research shows 
that “the benefit from the habitat is greater than the 
cost (farmers) incurred.”

“This will not be an easy or quick fix,” Lewis said. 
“It will require a robust and sustained effort, but we 

By Christine Souza, Assistant Editor, Ag Alert

Reprinted with Permission from California Farm Bureau 
Federation

Seeking to reverse the trend of declining pollinator 
populations, a broad collection of California agricultural 
and environmental organizations pledged to meet a 
shared goal of providing increased habitat for both 
managed and native pollinators.

The California Pollinator Coalition announced its 
formation last week. Convened by the Pollinator 
Partnership, California Department of Food and 
Agriculture and Almond Board of California, the 
group includes 20 organizations representing the 
large majority of California farmland and rangeland.

Coalition members pledge to increase habitat for 
pollinators on working lands. The new group’s goals 
include on-the-ground improvements, technical 
guidance, funded research, documentation of relevant 
case studies and tracked progress toward increasing 

(Sergei Sudakov / Shutterstock.com)
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By Danny Merkley & Chris Scheuring

Reprinted with Permission from California Farm Bureau 
Federation
It’s that time of year, when we find out it’s that kind 
of year.

We appear at the doorstep of a “critically dry year,” and 
most reservoir levels are significantly below average. 
Those conditions bring painfully to mind the awful 
drought years of 2014 and 2015, and threaten water 
supplies for California farms and cities, and for the 
protected fish species that must also get by in these 
lean years.

For direct diverters, the State Water Resources 
Control Board recently sent letters to 40,000 water 
right holders of record, asking them to start planning 
for potential water supply shortages later this year, and 
identifying actions water users can take to increase 
drought resilience.

Since 1966, California law has required those who 
divert surface water or pump groundwater from a 
known subterranean stream to file a Statement of 
Water Diversion and Use with the water board. A 2009 
law removed some exemptions from this requirement 
and granted the board authority to assess potentially 
large fines on diverters who fail to submit the required 
reports—something it has been doing, increasingly. In 
2015, another law added significant new measurement 
and reporting requirements.

Annual reports for permits, licenses, registrations and 
stock pond certificates must be filed by April 1 each 
year, and annual use reports for “statements” are 
required to be filed prior to July 1.

As challenging and costly as it is to monitor and report 
diversions and use, the water board relies in part on 
accurate and timely data from water right holders to 
protect legal users and administer rights to California’s 
water. Without this information, it would be as if the 
state were trying to manage a bank account with 
multiple people writing checks without a check register. 
That could cause the board to curtail water diversions 
earlier than might be necessary, for example, to avoid 
“overdrafting the account” or allowing one person to 
cash a check written for someone else.

By accurately reporting diversion and use data on time, 
water users fulfill their legal reporting obligation, avoid 
fines or loss of their water rights, and provide important 
information for the protection of all legal water users.

Such statement-based accounting is just one tool, 

with other new measuring and modeling tools and 
capabilities improving every year. From a legal and 
management standpoint, however, as a water user’s 
declaration of his or her own actual use, such reporting 
carries unique weight.

Aside from direct diverters under any right —riparian, 
pre-1914 or post-1914—for our members who buy 
water from water districts, the news this year has 
been rough as well.

Current allocation numbers from both the State Water 
Project and the federal Central Valley Project, for 
example, are a fraction of average annual deliveries. 
Expected deliveries from local projects may vary, though 
most may not be in much better shape. Depending 
on where you are, the headgate or turnout may not 
be an option until later in the season, or at a reduced 
allocation—or both.

If you’re lucky, you might be able to default to ground-
water instead: a critical backstop supply that helps get us 
through dry years when surface water is less available. 
But that too may be a diminishing option in future 
years, with the advent of sustainable groundwater 
management and the creation of local groundwater 
sustainability plans under the Sustainable Groundwater 
Management Act of 2014. In other words, the act of 
drawing on the groundwater “savings account” will 
mean either filling it back up in subsequent years, or 
having potentially less to draw on.

Farmers certainly understand the arrival of dry 
years—but they don’t understand the ongoing failure 
to prepare for those dry years. You’ve heard from us 
before about the need to “carry more sail” in wet years 
to make it through the dry ones, through development 
of additional storage, either above or below ground. 
We must take better advantage of wet years, but also 
of wet episodes in otherwise dry years.

Processes such as allocating money from the 2014 
Proposition 1 water bond need to bring results 
through the construction of actual facilities. We need 
to restore the reliability of project deliveries through 
the Sacramento-San Joaquin Delta. Beyond this, the 
state must accelerate authorization and permitting for 
projects and management actions identified in local 
groundwater sustainability plans and “managed aquifer 
recharge” using floodwaters to replenish aquifers.

In this dry year, we again face difficult conditions and 
decisions—and the failure to have effectively prepared 
makes years like this sting all the more.

(Danny Merkley is director of water resources and Chris Scheuring 
is senior counsel for the California Farm Bureau.)

COMMENTARY: Failure to Prepare 
Deepens the Pain From Dry Years

During this dry year, farmers will face difficult decisions about their crops, as well as frustration about why the state 
hasn’t done more to prepare for dry times (Deyan Georgiev / Shutterstock.com)
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Action by Insurance Commissioner 
Will Define Scope of Farmers’ 
Coverage Gaps action should help us determine the breadth and 

depth of the problem.”

In a notice issued today, Lara directed insurance 
companies to provide data about the availability of 
commercial insurance for businesses including farms, 
ranches, timber harvesting operations, wineries, cotton 
gins and other agricultural businesses.

“Farm Bureau has been working with Commissioner 
Lara and insurance companies to stabilize the in-
surance market for California farms and ranches,” 
Johansson said. “We believe the commissioner’s 
action will help us move toward a long-term solution.”

Legislation sponsored by the California Farm Bureau 
would also address the problem by specifically autho-
rizing the state’s insurer of last resort, the California 
FAIR Plan, to underwrite insurance coverage for 
commercial farms and ranches. The legislation, 
Senate Bill 11 by Susan Rubio, D-Baldwin Park, 
received unanimous support from the Senate Insurance 
Committee last week.

Press Release Provided by the California Farm Bureau 
Federation

With California farmers and ranchers finding 
increasing difficulty in purchasing wildfire insurance 
for their businesses and properties, the California 
Farm Bureau welcomed today’s call by the state 
insurance commissioner for data on commercial 
insurance coverage.

California Farm Bureau President Jamie Johansson said 
he hopes the request from Insurance Commissioner 
Ricardo Lara will lead to more sustainable insurance 
coverage for farmers and ranchers.

“We thank Commissioner Lara for leading the efforts 
to bring certainty back to the wildfire insurance 
marketplace,” Johansson said. “Farmers and ranchers 
from around the state have told us they have been 
unable to renew insurance and have not been able 
to find replacement coverage. Commissioner Lara’s 

Historic Palm Trees
Continued from the PAGE 1 

diseased. “The only reason any died was because 
they cut their head off,” Keith stated. “After some 
news hit Facebook, we’ve had a lot of support. A 
lot of people similarly don’t understand why PG&E 
would act this way, particularly when everything is 
their fault. I would admit it if we did something wrong 
and if anything was our fault, but the claim that the 
trees are diseased is not correct.”

After much back and forth with PG&E through 
attorneys and showing records recognizing the trees as 
listed on the federal registry of historical monuments 
and some help from Senator Shannon Grove reaching 
out in support, it seems some head way has come at last. 

On April 13th, Keith received a visit from Peter Kinney 
the new vice president of vegetation management based 
in San Francisco and an engineer to inspect and discuss 
moving some lines that they placed too close to the 
palms in the late 1990s. “It seems he feels that PG&E 

hasn’t done the right thing in serving their customers 
with previous actions, and they are considering placing 
the lines underground,” commented Keith. “He 
wants to try to work with me to put this issue to bed 
and get PG&E out from under the bad press they’ve 
been getting.” Gardiner also believes that PG&E sees 
they were in the wrong and possibly in violation of 
CEQA, the California Environmental Quality Act. 
“We may be getting somewhere with PG&E. They 
have agreed to not cut down any more trees for the 
time being, while they are looking at rerouting and 
removing the problem power lines.”

Due to the history associated with the palms and the 
length of time they’ve continued to grow, it seems these 
trees take precedent over power lines placed in 1958. 
Gardiner has more work ahead with a goal to get the 
Cross of Palms recognized locally as representative 
of the old Rosedale Colony. Keith added that, “This 
property has been annexed to the City of Bakersfield 
and is entitled as a Master Planned Community in 
the future, and the palms are an integral part of the 
trails and landscape plan.”

The over 200 palms off highway 58 on Rudd Avenue showing the 
last remnants of the Rosedale Colony

Keith’s wife Jennifer, his 99-year old father James Gardiner, 
and Keith Gardiner
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Farmers Adjust as Food 
Service Starts to Reopen
By Ching Lee, Assistant Editor, Ag Alert

Reprinted with Permission from California Farm Bureau 
Federation

As restaurants, banquet halls, schools and other food-ser-
vice venues begin to reopen from pandemic-related 
shutdowns and restrictions, farmers who market into 
these channels say they continue to adapt to changes in 
demand as they try to navigate an economic landscape 
that remains largely uncertain.

Many of the farmers say they had to make planting 
decisions months ago, when they were less clear if or 
when some of those customers would return.

Some farmers who pivoted their businesses to communi-
ty-supported agriculture subscription food boxes and other, 
similar services say they’re unsure how many customers 
will stick with them as life returns to more-normal patterns.

“A month ago, I was still freaking out about this stuff, 
because I don’t know what’s going to happen and I don’t 
know exactly what to do,” Paul Holmes said about his 
crop plans for Terra Firma Farm in Winters. “I still don’t 
know that what we did is the right thing.”

Holmes said he cut back on summer crops that in the past 
would go to restaurants, and took a “very conservative” 
approach overall. Some San Francisco distributors that 
sell primarily to restaurants are still buying “a tiny, tiny 
fraction of what they used to buy,” and he said he does 
not expect the same level of sales to technology companies 
with corporate cafeterias, which had been a “big source 
of business” for the farm.

Though Terra Firma’s CSA business doubled from about 
750 subscribers to 1,500 last year, with many members 
sizing up their weekly boxes and “ordering a crazy amount 
of stuff,” Holmes said those sales have already dropped by 
half, and he expects more shrinkage. In a recent survey 
of his CSA customers, he said a third of them indicated 
they plan to take lengthy vacations this summer, which 
means his CSA sales could drop further.

Endeavour Shen, who farms hydroponic leafy greens 
and orchids in San Diego County, lost a key market for 
his butter lettuce when the Escondido School District 
closed for in-person learning, so he shifted his business 
to allow online ordering and home delivery.

Whereas his sales early in the pandemic “were driven 
by fear, because people were afraid to go out,” he said 
those anxieties have largely subsided, as more people 
now venture back to stores.

Even with more schools reopening, Shen said he won’t 
be supplying the school district, at least for now, because 
he wants to give his new business a chance, even though 
it continues to lose money. He said he thinks that when 
people go back to working outside the home, shuttling 
their children back and forth from school, they’ll be more 
inclined to want the convenience of groceries delivered 
to them.

“I know there’s a future for it,” he said. “I feel like this 
pandemic actually made the consumer change their 
habit of buying stuff.”

Cole Mazariegos-Anastassiou of Brisa Ranch in Pescadero 
said he’s planting more acreage this year—not because 
he’s expecting a full return of his restaurant customers, 
though he does think sales to food service will increase 
by summer.

Rather, he said he based much of his crop planning on 

the growth of his CSA business, which doubled last year 
and rose another 30% this year.

Because of the diversity of his crops and different markets 
for them, Mazariegos-Anastassiou said he’s been able to 
“pivot and navigate the pandemic pretty well.”

His wholesale customers, for example, have been buying 
about the same volume from his farm. Even though he 
has lost some CSA customers, he said he thinks those 
who remain will stay on, especially now that they’re 
accustomed to receiving CSA boxes.

Riverdog Farm in Guinda tripled its CSA customers, 
and Trini Campbell said that side of her farm’s business 
is “holding strong.” Even so, she said the farm had to 
scale back its production this year, due to uncertainty of 
when restaurants would fully reopen and to projected 
water availability. Because of current dry conditions, 
she said the farm has reduced plantings of crops such 
as sweet corn.

With the farm’s diverse plantings and volume, Campbell 
said she’ll be able to continue to sell to the different 
markets she has always served, noting that whatever 
the farm produces beyond the needs of the CSA will go 
to restaurants, wholesale and stores.

When Capay Valley Farm Shop in Esparto, which markets 
locally grown farm products to businesses, lost much of 
its business last year to tech firms that provide food for 
their employees, General Manager Tracy Harding said 
the rural food hub was able to expand its markets and 
geographic reach by helping other food hubs and CSAs 
that didn’t have enough volume.

Even though tech companies are coming back “in dribs 
and drabs,” Harding said, “we’re still hustling and … 
constantly looking for new buyers, because not much 
is very stable.”

“The only thing that I can tell you with certainty that’s 
going to continue is that we all have to stay nimble,” 
Harding said.

As a duck egg farmer in Monterey County, Marc Metzer 
said his sales to food service—which accounted for 60% 
of his business—plummeted to nothing at the start of the 
pandemic, though retail sales “more than made up” for that 
lost business, at least for a couple months. By the middle 
to the end of last year, he said his retail sales went back to 
normal, while sales to food service remained “completely 
wiped out,” because the high-end restaurants that are his 
primary customers “don’t have drive-throughs.”

“But things are picking up now,” Metzer said, adding 
that he’s optimistic his food service sales will return to 
pre-pandemic levels once the state completely reopens.

For Sacramento County aquaculture producer Ken Beer, 
whose markets include retailers, restaurants, processors 
and distributors that sell to restaurants, 2020 represented 
“our worst year” in volume of fish sold.

Not only did the farm cut prices 25% to its retail customers 
during the first six months of the pandemic to “share the 
pain,” he said, but it was operating at a higher cost due to 
unsold fish that it had to continue to feed and maintain.

Noting that demand has “really picked up the last two 
months,” Beer said he’s entering his spawning season 
with hopes that this will be a “real big sales year” as 
restaurants reopen.

“That’s what we’re counting on,” he said. “So far, it’s 
looking pretty good.”

San Diego County farmer Endeavour Shen began selling leafy greens and other produce from other farms via an online home-delivery 
model after COVID-19 closed a key food-service market for his crops. He says he believes people will change their produce-buying 
habits as a result of the pandemic. (Rob Andrew)

Fleet Pricing and Fleet Service
Pick up and delivery available 661-324-0768

ValleyCycleAndMotorsports.com
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AG TRACTOR REPLACEMENT

»  Up to 60% of the eligible cost of 
 new equipment
»  Must scrap a Tier 0, Tier 1 or Tier 2 Ag Tractor 

AG PUMPS

»  Up to 85% of the eligible cost

»  Tier 3 diesel to Tier 4f diesel 

»  Tier 3 or Tier 4 Diesel to electric with 
line extension

ELECTRIFIED DAIRY FEED MIXER

»  Up to 65% of the total eligible 
equipment cost

»  Replace old diesel powered mixing 
equipment with new electric equipment

QUESTIONS  559.230.5800 / grants@valleyair.org 

Don’t wait, apply TODAY!
www.valleyair.org/grants

LOW-DUST NUT HARVESTER

»  Up to 50% of the cost of the new equipment
»  Eligible equipment must achieve at least 40% 

reduction in PM

ALTERNATIVES FOR BURNING

» Chipping with soil incorporation $600/acre

» Chipping without soil incorporation $300/acre

» Max incentive $60,000

Funding is available Valley-wide. Priority is given to operations 
in the AB 617 communities.To check your address visit:

community.valleyair.org/checkshafter

AG FUNDING 
Funding Available for San 
Joaquin Valley Agricultural 
Operations communities and the farming families who live on 

these properties, the U.S. EPA and California Air

Resources Board, in partnership with the Valley Air 
District, have provided $12.5 million in funding to 
replace older nut harvesters with new low-dust tech-
nology. The Low Dust Nut Harvester Replacement 
Program helps growers replace conventional 
harvesters and sweepers with new equipment that 
reduces particulate matter emissions by at least 40 
percent compared to their older counterparts. The 
program includes pull-behind and self-propelled 
harvesters, shaker/sweeper replacement technology 
and non-self-propelled equipment.

Applications are accepted on a first come, first served 
basis with funding available for up to 50 percent of 
the cost of the eligible equipment, or a maximum of 
$150,000 per unit.

Ag Pump Replacement Program
This Valley Air District program provides incentives 
for engine replacement or repower of agricultural 
irrigation pumps with up to 85 percent of the 
replacement cost when replacing diesel or natural 
gas pumps with cleaner technology, such as new, 
cleaner diesel or electric motors. Guidelines and 
application materials are available at http://valleyair.
org/grants/agpump.htm.

Off-Road Repowers
Valley Air District funding is also available for 
repowering off-road, self-propelled vehicles used in 
Ag Operations such as tractors, backhoes, excavators, 
etc. on a first come, first served basis, providing up to 
85 percent of the cost for repower projects. Guidelines 
and application materials are available at http://
valleyair.org/grants/offroadrepowers.htm.

Electrified Dairy Feed Mixing Program
Developed from the Valley Air District’s Technology 
Advancement Program (TAP), this program provides 
funding for the installation of electric feed mixing 
equipment to reduce diesel emissions from the use 
of mobile equipment at Valley dairies and other 
confined animal feeding operations (CAFOs). This 
program reduces or eliminates the use of tractors 
to mix and deliver feed, along with other off-road 
equipment used in the feeding process. Valley dairies 
and CAFO’s will achieve additional cost savings 
through increased efficiencies that result in an overall 
reduction in feed mixing equipment usage. Interested 
applicants should speak with program staff to ensure 
proper application submission. This program will 
provide funding for up to 65 percent of the total cost 
of eligible equipment and infrastructure. For program 

guidelines, visit: http://
valleyair.org/grants/
dairy-feed-mixing.htm.

Agricultural operations in 
Fresno and/or Shafter may 
be provided with additional 
incentive funding under 
the Valley Air District’s 
grant programs thanks to 
Community Emissions 
Reduction Programs developed 
by those communities under 
Assembly Bill (AB) 617, 
which is designed to improve 
air quality in the most 
disadvantaged communities.

Provided by San Joaquin Valley Air Pollution Control District

The Valley Air District values its relationships with 
Valley stakeholders and the agricultural community 
and continues to work closely with these partners in 
seeking new funding and strategies to help achieve the 
emissions reductions necessary to meet important air 
quality goals and protect public health, Valley-wide.

We commend San Joaquin Valley farmers for their 
willingness to seek and adopt the most advanced and 
efficient techniques in farming while doing whatever 
possible to reduce emissions as they continue to feed 
millions worldwide.

With millions of dollars now available toward these 
efforts, the Valley Air District encourages agricultural 
operators to participate in the many robust grant 
programs currently offered.

Alternatives to the Open Burning of Agricultural 
Materials
The California Air Resources Board has directed a 
phase out of agricultural burning in the San Joaquin 
Valley. To assist farmers in achieving this goal, the 
Valley Air District’s Alternative to Open Agricultural 
Burning Incentive Program provides up to

$600 per acre for a maximum of $60,000, to chip or 
shred agricultural material and apply it back onto 
the land or into the soil. The practice of applying 
organic material back into the soil as an amendment 
improves soil quality and fertility. The program is 
open to chipping a wide range of orchard crops. 
Guidelines and application materials are available 
here: http://valleyair.org/grants/alt-ag-burning.htm.

Tractor Replacement Program
Ag operators are encouraged to replace their older Tier 
0, Tier 1 and Tier 2 tractors for new, much cleaner 
Tier 4 equipment through the Agricultural Tractor 
Replacement Program. Funding is available for 
in-use, off-road mobile equipment that is engaged in 
agricultural operations as defined by the California Air 
Resources Board. Applicants need to obtain approval 
with a signed, executed contract from the Valley Air 
District prior to purchasing a new tractor. Guidelines 
and application materials are available here: http://
valleyair.org/grants/tractorreplacement.htm.

Low Dust Nut Harvesters
Harvesting almonds and walnuts often creates large 
plumes of dust (particulate matter). In an effort to 
reduce the large amounts of dust impacting nearby 
(San Joaquin Valley Air Pollution Control District)
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MORGAN HOUCHIN
TechAg Financial Group, Inc.

3430 Unicorn Road, Bakersfield, CA 93308

CA Broker DRE No. 01865336

Mob: 661-477-3669 | Off: 661-695-6500 | eFax: 661-384-6168
MHouchin@TechAg.com | TechAgFinancial.com

FEATURED LISTING

136.97 +/- Acres of Clemetines & Open Farmland in Arvin Edison Water Storage District
Asking Price: US$3,000,000

follow @techagfinancial Podcast available on

FOR MORE INFO, VISIT US ONLINE AT TECHAGFINANCIAL.COM

FOR 
EVERYTHING 

UNDER 
THE SUN

Statewide Snowpack Well Below 
Normal as Wet Season Winds Down
Press Release Provided by the California Department of 
Water Resources
On April 1st, Department of Water Resources 
(DWR) conducted the fourth snow survey at the 
Phillips Station snow course. The manual survey 
recorded 49.5 inches of snow depth and a snow water 
equivalent (SWE) of 21 inches, which is 83 percent 
of average for this location. The SWE measures the 
amount of water contained in the snowpack and is 
a key component of DWR’s water supply forecast.
Measurements from DWR’s electronic snow survey 
stations indicate that statewide the snowpack’s SWE 
is 16.5 inches, or 59 percent of average for the date. 
April 1 is typically when California’s snowpack is 
the deepest and has the highest SWE.
“While there is some snow on the ground today at 
Phillips Station, there is no doubt California is in a 
critically dry year. State agencies, water suppliers 
and Californians are more prepared than ever to 
adapt to dry conditions and meet the challenges that 
may be ahead,” said DWR Director Karla Nemeth. 
“With climate change impacting how precipitation 
falls in California, ongoing water efficiency and 
long-term efforts like recycling water, capturing 
stormwater, and planting water-friendly landscapes 
are essential to securing California’s water future.”
While the Southern Sierra remains well below 
average for both rain and snow, the picture is 
somewhat different in the Northern and Central 
part of the state where California typically receives 

75 percent of the State’s annual precipitation. The 
few storms that impacted California this year have 
been colder, bringing more snow than rain. This 
is a positive sign for the Sierra snowpack which 
accounts for 30 percent of California’s fresh water 
supply in an average year. For Water Year 2021, 
the snowpack in the Northern and Central Sierra 
peaked at 70 percent of average, however rain is 
below 50 percent of average, which ties this year 
for the third driest year on record.
The severity of dry conditions is particularly evident 
in the Feather River watershed where water levels 
at Lake Oroville, the State Water Project’s largest 
reservoir, are currently at 53 percent of average. 
Statewide, following a below average 2020 water year, 
California’s major reservoirs are at just 50 percent 
of overall capacity. The amount of water expected 
to enter California’s reservoirs when the snowpack 
melts is projected to be just 58 percent of average.
With dry conditions continuing to impact California’s 
water supply, DWR recently announced an adjust-
ment to the State Water Project allocation for 2021. 
The department now expects to deliver 5 percent of 
requested supplies this year, down from the initial 
allocation of 10 percent announced in December.
California is better prepared for drought than in 
the past. Following the 2012-2016 drought, DWR 
enacted many programs focused on managing 
the state’s water through a strategic, integrated 
approach with a strong emphasis on water use 

efficiency and conserva-
tion. The State provides 
assistance and tools to 
local water agencies to 
help them reduce their 
drought vulnerability. 
DWR’s Water Use and 
Ef f iciency Branch 
(WUE) provides agen-
cies and individuals with 
assistance for improving 
water use eff iciency 
and developing and 
meeting efficient water 
use requirements.

DWR conducts fourth manual snow survey at Phillips Station snow course in El Dorado County on April 
1, 2021 (Department of Water Resources)

Press Release Provided 
by the United States 

Cattleman’s Association
In response to a request for feedback by the U.S. 
Department of Agriculture’s (USDA) Agricultural 
Marketing Service (AMS) on the development of 
coronavirus response programs, the United States 
Cattlemen’s Association (USCA) submitted specific 
recommendations the Department could implement 
in a food purchase and distribution program to truly 
benefit American livestock producers and processors.
Current beef and pork labeling regulations allow for 
imported product to be labeled “Product of U.S.A.” 
if the beef or pork product is trimmed, repackaged, 
or otherwise “transformed” within U.S. borders. 
This is a completely unacceptable process and could 
contribute to the gross misappropriation of federal 
funds in a government-operated food purchase and 
distribution program.
To that end, USCA’s Independent Beef Processors 
Task Force identified several measures USDA could 

implement to ensure the program maximizes its 
potential to benefit American producers and processors.

USCA Task Force Chairman Patrick Robinette of 
Micro Summit Processors in North Carolina issued 
the following statement:

“USCA appreciates USDA leadership and staff for 
soliciting feedback on the development, coordination 
and implementation of coronavirus response programs. 
Those who were involved in supplying product for 
the temporary food box purchase program created 
in April 2020, including many of our members, were 
thankful for the opportunity to serve the public in 
such difficult times. However, the administration of 
that program needed to be improved upon to better 
serve U.S. producers, processors, and consumers.

“USCA welcomes the opportunity to provide recom-
mendations for improvement in the food purchase and 
distribution program and looks forward to working with 
the Biden Administration to implement measures that 
prioritize putting American beef on American plates.”

USCA Responds to USDA Request for 
Feedback on Coronavirus Response 
Programs
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John Deere 7330 High Crop John Deere 9470RT

1-888-461-0625 ATIMachinery.com

Serving Farmers
Since 1975

ATI MACHINERY
• Challenger MT865 – MT855 – MT845 – MT835 – MT765
• John Deere 9620T – 9520T – 8430T – 8520T – 8400T
• John Deere MFWD Wheel Tractors – 275HP to 150HP
• Cat Challenger 95-85-75 Rubber Belted Tractors
• Case MX285 – MXM175 Wheel Tractors
• Cat D8K Direct Drive Mounted and Drawbar Tractors
• Cat D6C – 3 & 5 Shank Rippers - Discs

AG EQUIPMENT RENTAL

Opportunities Training and Outreach, and Specialty 
Crop Block Grant Program, and others to enhance 
educational and market opportunities for agricultural 
producers.

USDA Pandemic Assistance for Producers – 
4 Parts Announced Today

Part 1: Investing $6 Billion to Expand Help & 
Assistance to More Producers

USDA will dedicate at least $6 billion to develop a 
number of new programs or modify existing proposals 
using discretionary funding from the Consolidated 
Appropriations Act and other coronavirus funding that 
went unspent by the previous administration. Where 
rulemaking is required, it will commence this spring. 
These efforts will include assistance for:
• Dairy farmers through the Dairy Donation Program 

or other means:
• Euthanized livestock and poultry;
• Biofuels;
• Specialty crops, beginning farmers, local, urban 

and organic farms;
• Costs for organic certification or to continue or add 

conservation activities
• Other possible expansion and corrections to CFAP 

that were not part of today’s announcement such as 
to support dairy or other livestock producers;

• Timber harvesting and hauling;
• Personal Protective Equipment (PPE) and other 

protective measures for food and farm workers and 
specialty crop and seafood producers, processors 
and distributors;

• Improving the resilience of the food supply chain, 
including assistance to meat and poultry operations 
to facilitate interstate shipment;

• Developing infrastructure to support donation and 
distribution of perishable commodities, including food 
donation and distribution through farm-to-school, 
restaurants or other community organizations; and

• Reducing food waste.

Part 2: Adding $500 Million of New Funding to 
Existing Programs

USDA expects to begin investing approximately 
$500 million in expedited assistance through several 
existing programs this spring, with most by April 30. 
This new assistance includes:
• $100 million in additional funding for the Specialty 

Crop Block Grant Program, administered by the 
Agricultural Marketing Service (AMS), which 
enhances the competitiveness of fruits, vegetables, 
tree nuts, dried fruits, horticulture, and nursery crops.

• $75 million in additional funding for the Farmers 
Opportunities Training and Outreach program, 
administered by the National Institute of Food and 
Agriculture (NIFA) and the Office of Partnerships 
and Public Engagement, which encourages and 
assists socially disadvantaged, veteran, and beginning 
farmers and ranchers in the ownership and operation 
of farms and ranches.

• $100 million in additional funding for the Local 
Agricultural Marketing Program, administered by 
the AMS and Rural Development, which supports 
the development, coordination and expansion of 
direct producer-to-consumer marketing, local 
and regional food markets and enterprises and 
value-added agricultural products.

• $75 million in additional funding for the Gus 

After Identifying Gaps in Previous Aid, USDA Announces 
‘Pandemic Assistance for Producers’ to Distribute Resources 
More Equitably Schumacher Nutrition Incentive Program, ad-

ministered by the NIFA, which provides funding 
opportunities to conduct and evaluate projects 
providing incentives to increase the purchase of 
fruits and vegetables by low-income consumers

• $20 million for the Animal and Plant Health 
Inspection Service to improve and maintain animal 
disease prevention and response capacity, including 
the National Animal Health Laboratory Network.

• $20 million for the Agricultural Research Service 
to work collaboratively with Texas A&M on the 
critical intersection between responsive agriculture, 
food production, and human nutrition and health.

• $28 million for NIFA to provide grants to state 
departments of agriculture to expand or sustain 
existing farm stress assistance programs.

• Approximately $80 million in additional payments 
to domestic users of upland and extra-long staple 
cotton based on a formula set in the Consolidated 
Appropriations Act, 2021 that USDA plans to deliver 
through the Economic Adjustment Assistance for 
Textile Mills program.

Part 3: Carrying Out Formula Payments under 
CFAP 1, CFAP 2, CFAP AA

The Consolidated Appropriations Act, 2021, enacted 
December 2020 requires FSA to make certain payments 
to producers according to a mandated formula. USDA 
is now expediting these provisions because there is no 
discretion involved in interpreting such directives, they 
are self-enacting.
• An increase in CFAP 1 payment rates for cattle. Cattle 

producers with approved CFAP 1 applications will 
automatically receive these payments beginning in 
April. Information on the additional payment rates 
for cattle can be found on farmers.gov/cfap. Eligible 
producers do not need to submit new applications, 
since payments are based on previously approved 
CFAP 1 applications. USDA estimates additional 
payments of more than $1.1 billion to more than 
410,000 producers, according to the mandated 
formula.

• Additional CFAP assistance of $20 per acre for 
producers of eligible crops identified as CFAP 2 
flat-rate or price-trigger crops beginning in April. 
This includes alfalfa, corn, cotton, hemp, peanuts, 

rice, sorghum, soybeans, sugar beets and wheat, 
among other crops. FSA will automatically issue 
payments to eligible price trigger and flat-rate crop 
producers based on the eligible acres included on 
their CFAP 2 applications. Eligible producers do 
not need to submit a new CFAP 2 application. For 
a list of all eligible row-crops, visit farmers.gov/
cfap. USDA estimates additional payments of more 
than $4.5 billion to more than 560,000 producers, 
according to the mandated formula.

• USDA will finalize routine decisions and minor 
formula adjustments on applications and begin 
processing payments for certain applications filed 
as part of the CFAP Additional Assistance program 
in the following categories:
• Applications filed for pullets and turfgrass sod;
• A forula correction for row-crop producer ap-

plications to allow producers with a non-Actual 
Production History (APH) insurance policy to use 
100% of the 2019 Agriculture Risk Coverage-
County Option (ARC-CO) benchmark yield in 
the calculation;

• Sales commodity applications revised to include 
insurance indemnities, Noninsured Crop Disaster 
Assistance Program payments, and Wildfire and 
Hurricane Indemnity Program Plus payments, as 
required by statute; and

• Additional payments for swine producers and 
contract growers under CFAP Additional 
Assistance remain on hold and are likely to require 
modifications to the regulation as part of the 
broader evaluation and future assistance; however, 
FSA will continue to accept applications from 
interested producers.

Part 4: Reopening CFAP 2 Sign-Up to Improve 
Access & Outreach to Underserved Producers

As noted above, USDA will re-open sign-up for of 
CFAP 2 for at least 60 days beginning on April 5, 2021.
• FSA has committed at least $2.5 million to establish 

partnerships and direct outreach efforts intended to 
improve outreach for CFAP 2 and will cooperate with 
grassroots organizations with strong connections to 
socially disadvantaged communities to ensure they 
are informed and aware of the application process.

Press Release Provided by the USDA
Agriculture Secretary Tom Vilsack announced in 
March that USDA is establishing new programs and 
efforts to bring financial assistance to farmers, ranchers 
and producers who felt the impact of COVID-19 market 
disruptions. The new initiative—USDA Pandemic 
Assistance for Producers—will reach a broader set of 
producers than in previous COVID-19 aid programs. 
USDA is dedicating at least $6 billion toward the new 
programs. The Department will also develop rules 
for new programs that will put a greater emphasis 
on outreach to small and socially disadvantaged 
producers, specialty crop and organic producers, 
timber harvesters, as well as provide support for the 
food supply chain and producers of renewable fuel, 
among others. Existing programs like the Coronavirus 
Food Assistance Program (CFAP) will fall within the 
new initiative and, where statutory authority allows, 
will be refined to better address the needs of producers.
USDA Pandemic Assistance for Producers was needed, 
said Vilsack, after a review of previous COVID-19 
assistance programs targeting farmers identified a 
number of gaps and disparities in how assistance 
was distributed as well as inadequate outreach to 
underserved producers and smaller and medium 
operations.
“The pandemic affected all of agriculture, but 
many farmers did not benefit from previous rounds 
of pandemic-related assistance. The Biden-Harris 
Administration is committed to helping as many 
producers as possible, as equitably as possible,” said 
Vilsack. “Our new USDA Pandemic Assistance for 
Producers initiative will help get financial assistance 
to a broader set of producers, including to socially 
disadvantaged communities, small and medium 
sized producers, and farmers and producers of less 
traditional crops.”
USDA will reopen sign-up for CFAP 2 for at least 60 
days beginning on April 5, 2021. The USDA Farm 
Service Agency (FSA) has committed at least $2.5 
million to improve outreach for CFAP 2 and will 
establish partnerships with organizations with strong 
connections to socially disadvantaged communities to 
ensure they are informed and aware of the application 
process.
The payments announced today (under Part 3, 
below) will go out under the existing CFAP rules; 
however, future opportunities for USDA Pandemic 
Assistance will be reviewed for verified need and 
during the rulemaking process, USDA will look to 
make eligibility more consistent with the Farm Bill. 
Moving forward, USDA Pandemic Assistance for 
Producers will utilize existing programs, such as the 
Local Agricultural Marketing Program, Farming 
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New, Cross-sector Work Group will 
Speed California’s Shift to Safer Pest 
Management
Press Release Provided by the California Department of 
Pesticide Regulation
In March, the California Department of Pesticide 
Regulation and California Department of Food 
and Agriculture launch a broad new work group to 
accelerate the systemwide adoption of safer, sustainable 
pest control practices.

The 26-member Sustainable Pest Management 
Work Group includes farmers, community members, 
university researchers and representatives from 
commodity groups and the pesticide industry. They 
are charged with identifying pathways to minimize 
the use of toxic pesticides and expand the use of 
integrated pest management practices; better protect 
public and environmental health; and engage, educate 
and promote collaboration to achieve these goals.

“Transitioning away from toxic pesticides requires us to speed up 
the development of effective alternatives,” said CalEPA Secretary 
Jared Blumenfeld. “By giving our farmers a suite of integrated 
pest management tools, we can better protect farmworkers and 
some of California’s most vulnerable communities. This dynamic 
task force will give us the roadmap to achieve this bold vision.”
“California agriculture is recognized not only for its quality and 
quantity, but also for the sustainable, innovative, forward-thinking 
way it is grown,” said CDFA Secretary Karen Ross. “Our 
farmers have been leaders in adopting integrated pest management 
and partnering with universities and technical assistance providers 
to meet our high standards for food, environmental and worker 
safety. This work group represents a broad array of perspectives 
to inform the next decade of research and development investment 

and new partnerships to continue the production of nutritious, 
delicious food and high quality agricultural products with the 
least impact to our surrounding communities.”
Funded in last year’s budget, the group’s work will 
build upon the recommendations of the Alternatives 
to Chlorpyrifos Work Group whose 2020 report 
identified alternatives to the hazardous insecticide 
and outlined actions to further support agriculture 
and the health of local communities, farmworkers 
and the environment. A new status update details 
additional actions DPR has taken based on the 2020 
report, and how DPR and CDFA are working together 
to provide additional funding to the University of 
California and California State University to expand 
integrated pest management research and education. 
California prohibited virtually all uses of chlorpyrifos 
as of Dec. 31, 2020.
The Sustainable Pest Management Work Group is 
part of the State’s larger commitment to accelerating 
the transition away from hazardous pesticides. To 
support the move, Governor Newsom is proposing to 
fund additional support for the transition by replacing 
the current flat-fee mill assessment on pesticide sales 
with a new risk-based tiered mill assessment, where 
higher toxicity pesticides are assessed a higher fee.
The additional revenue will fund enhanced integrated 
pest management (IPM) programs, including funding 
for UC Cooperative Extension and CSU Agricultural 
Research Institute to develop alternatives to toxic 
pesticides and support grower adoption of IPM; 
strengthen enforcement and air monitoring; and 
increase community engagement, particularly in 
disadvantaged communities.

Grimmway Farms Welcomes David 
Bright as Vice President of Marketing
Press Release Provided by Western Growers
Grimmway Farms is pleased to announce that 
David Bright has joined the team as Vice President 
of Marketing. Bright will direct marketing functions 
for all product lines at Grimmway, including the 
Cal-Organic Farms and Bunny-Luv brands as 
well as the company’s foodservice, industrial and 
ingredients divisions.
Grimmway, the largest carrot producer in the world 
and the largest organic vegetable producer in the 
USA, sells carrots and over 65 varieties of organic 
vegetables year-round. In addition to steering the 
strategy for marketing Grimmway’s new and existing 
products, Bright will oversee customer marketing 
programs, category management, packaging design, 
and digital and experiential marketing initiatives.
“As we continue to experience growth across all 
categories of our business, we look forward to 
strengthening our relationships and developing 
new opportunities with customers and industry 
partners,” said Eric Proffitt, Executive Vice President 
of Sales and Marketing. “David’s deep technical 
and analytical experience will help us leverage 
data and insights to drive strategic sales decisions, 
differentiate our products and deliver even more 
value to our customers.”
With over 30 years of professional experience, Bright 
is an expert at using research and analysis to develop 
effective positioning strategies. He was most recently 
Vice President of Sales Administration and Analysis 
for Dole Food Company where he worked for nearly 
25 years and previously managed the marketing and 
market research teams.

“I am thrilled to join the Grimmway Farms team! I 
look forward to cementing Grimmway’s reputation as 
the industry leader in carrots and organic vegetables 
committed to producing the highest quality products 
paired with excellent customer service,” said Bright. 
“I am excited to help grow Grimmway’s business 
and continue my career in our industry which feeds 
the world fresh, delicious and healthy products.”
Bright is a graduate of the University of California, 
San Diego where he earned a bachelor’s degree 
in quantitative economics and decision sciences. 
He also attended California State University, 
Northridge where he received a master’s of business 
administration.

Grimmway Farms is pleased to announce David Bright has joined 
the team as Vice President of Marketing (Grimmway Farms)
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BAKERSFIELD, CA
LAND
±77 ACRES

Depth of Coverage - 100+ land professionals offering local market 
intelligence throughout the US and Canada.

Aligning Goals with Proven Land Strategies - Our consultative 
approach helps our clients first identify financial goals, for which we can 
then recommend an appropriate and proven land strategy.

History of Success - Our professionals have expertly navigated land 
transactions through several economic cycles, bringing our clients a clear 
understanding of how to maximize profit. 

THROUGH THE YEARS: HISTORIC TRANSACTIONS
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Cushman & Wakefield’s land experts help you identify investment 
goals and then recommend a custom-tailored land strategy. 

Unearthing Opportunity. Maximizing Profit.

Cushman & Wakefield’s Land Advisory group works with both institutional 
and private buyers and sellers of land. We have extensive, market-specific 
knowledge and regulatory and entitlement expertise to help you evaluate the 
highest and best use of any parcel of land including:

• Agriculture 
• Natural Resources
• Industrial  
• Commercial
• Urban Residential
• Suburban Residential 

affordably produced in the West, and that rural 
communities continue to have access to the water 
critical to their economies, it is important that water 
supply investment be included as a necessary component 
of a national infrastructure package,” California 
Farm Bureau President Jamie Johansson said. “We 
will continue to work with Congressional leaders to 
build on the administration proposal with enhanced 
funding for water infrastructure.”
“Decades of neglect have rendered our federal water 
projects unable to meet the human and environmental 
needs of the West,” Western Growers President and 
CEO Dave Puglia said. “While highways and bridges 
are front and center in the administration’s proposal, 
federal investments in water storage and conveyance 
would present an opportunity to strengthen our farming 
and rural communities while providing good-paying 
jobs and an economic boon for the construction 
industry.”
“The severe drought punishing much of the West only 
emphasizes the need to plan now for future droughts 
and provide the funding needed to not only fix, but 
to ‘build back better’ the national system responsible 
for delivering water to homes, businesses, farms and 
the environment,” Family Farm Alliance Executive 
Director Dan Keppen said.
“Appropriate investments in water infrastructure 
will assure that underserved rural communities 
throughout the nation have access to clean, reliable 
water,” Association of California Water Agencies 

National Ag, Water Coalition Highlights Need for More Water 
Investments in Biden Infrastructure Proposal

Director of Federal Relations David Reynolds said. 
“Water infrastructure funding can help the nation 
adjust to climate change, better protect the environment 
and help ensure safe, abundant, local food supplies.”
“The Biden administration has put its opening hand 
in the infrastructure debate on the table,” National 
Water Resources Association President Christine 
Arbogast said. “We look forward to additional details 
and discussion on the Western water and rural water 
elements specifically mentioned in the President’s 
Build Back Better proposal. Infrastructure needs in the 
West are different from other regions of the country, 
and they deserve the attention and investment which 
will come from the vigorous debate which will now 
begin in earnest. We look forward to working with the 
administration and Congress on this critical effort.” 
The coalition includes organizations from 15 states 
that collectively represent $120 billion in agricultural 
production, nearly one-third of all agricultural pro-
duction in the country, and tens of millions of urban 
and rural water users.

About Association of California Water Agencies:
The Association of California Water Agencies (ACWA) 
is a statewide association of public agencies whose more 
than 450 members are responsible for about 90% 
of the water delivered in California. For more than 
a century, ACWA’s mission has been clear: to help 
members promote the development, management 
and use of good quality water at the lowest practical 
cost and in an environmentally responsible manner.

About California Farm Bureau:
The California Farm Bureau works to protect family 
farms and ranches on behalf of nearly 32,000 members 
statewide and as part of a nationwide network of more 
than 5.5 million Farm Bureau members.

About Family Farm Alliance:
The Family Farm Alliance is a powerful advocate for 
family farmers, ranchers, irrigation districts, and allied 
industries in seventeen Western states. The Alliance is 
focused on one mission - To ensure the availability of 
reliable, affordable irrigation water supplies to Western 
farmers and ranchers.

About National Water Resources Association:
National Water Resources Association advocates 
federal policies, legislation, and regulations promoting 
protection, management, development, and beneficial 
use of water resources. The association is dedicated to 
achieving sustainable water supply for all beneficial 
uses in an economical and environmentally responsible 
manner.

About Western Growers:
Founded in 1926, Western Growers represents local 
and regional family farmers growing fresh produce 
in Arizona, California, Colorado and New Mexico. 
Our members and their workers provide over half 
the nation’s fresh fruits, vegetables, and tree nuts, 
including nearly half of America’s fresh organic produce. 
Some members also farm throughout the U.S. and 
in other countries, so people have year-round access 
to nutritious food. For generations, we have provided 
variety and healthy choices to consumers. Connect 
with and learn more about Western Growers on our 
Twitter and Facebook.

Press Release Provided by Grimmway Farms
Recognizing the constructive elements of conservation, 
efficiency, recycling, and watershed management 
included in the Biden administration’s initial infra-
structure proposal, a national coalition of over 200 
agricultural organizations and urban and rural water 
districts said today it would urge the federal government 
to further bolster investment in the nation’s aging 
water facilities.

In January, the coalition called on the administration 
and congressional leaders to invest in a diversified 
water management portfolio that enhances water 
supply and quality for urban and environmental uses, 
while keeping water flowing to Western farms and 
rural communities.

While the details of the plan are still forthcoming, 
the coalition said it looks forward to working with 
the administration and Congress on the larger need 
for Western water infrastructure, such as above- and 
below-ground water storage facilities, conveyance, and 
desalination, along with federal financing mechanisms 
for such water projects.

With Western states facing another drought and 
their importance in supplying much of the nation’s 
food supply, the coalition said it is even more critical 
to recognize the need for rural water infrastructure 
investments to capture and store water for use when 
it is needed most.

“To ensure that food can continue to be safely and 
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While you 
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DON’T GROW IT ALONE
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the world without having to worry about 
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Press Release Provided by 
Western Growers

Western Growers (WG) is spearheading a Global 
Harvest Automation Initiative (GHAI) to accelerate 
harvest automation across the fresh produce industry, 
with a goal of automating 50 percent of harvest within 
10 years.
“For well over a decade, our members have struggled 
with a dwindling number of available workers. If we 
don’t come together as an industry to quickly and 
efficiently deliver automation solutions for farmers in 
this country, it is likely that the shift of fresh produce 
operations to other countries will dramatically increase,” 
said Western Growers President and CEO Dave Puglia. 
“The Global Harvest Automation Initiative is aimed 
directly at this challenge, and the alignment of so many 
industry leaders and partners in this endeavor is a 
strong indicator of our shared commitment to success.”
The global initiative is comprised of several key projects 
uniquely designed to solve the ag industry’s labor woes 
while simultaneously helping harvest automation 
start-up companies commercialize and scale at a 
more rapid pace:
• Technology Stack: A documented set of technical 

interfaces that will help startups leverage indus-
try-standard components so their robots can get 
into fields and markets faster.

• Harvest Automation Cohort: A cohort of automation 
startups will be selected based on industry input 
to receive exclusive access to systems integration 
to help integrate the tech stack into their product 
roadmap, strategy for go-to-market support, field 
trials and case studies.

• Impact Report: A comprehensive analysis on the 
impact of harvest automation on the specialty crop 
industry will be provided annually based on grower 
metrics.

• Harvest Automation Traction Roadmap: A list of 
current harvest automation startups by crop type 
and in-market progress/traction will be distributed 
regularly.

The technology stack will be built by a team of subject 
matter experts (SMEs) in ag and robotics:

• precision ag companies (Trimble, Bosch)

• original equipment manufacturers and platform 
companies (Ramsay Highlander, Oxbow and 
SPUDNIK)

• AgTech engineering companies (Milano Technical 
Group, All-Phase Agricultural Engineering, Red 
Rooster Engineering and NWFM LLC)

• WG members that are among the world’s largest and 
best farming operators at adopting new technologies 
(Grimmway Farms, Turlock Fruit Company, Church 
Brothers Farms, Superfresh Growers and Illume 
Agriculture)

The SME group will build a set of documented inter-
faces so startups can connect to tractor manufacturers 
like John Deere, sensor manufacturers like Bosch, 
navigation equipment providers like Trimble, and 
other manufacturing partners.

The Washington Tree Fruit Research Commission 
(WTFRC) has been a key partner for WG in supporting 
the GHAI by providing recommendations for SMEs 
and harvest startups with traction based on WTFRC’s 
52 years of experience with tree fruit innovation. In 
addition, WTFRC has committed $200,000 in funding 
over 3 years to support the overall GHAI initiative.

“The specialty crop industry needs to all work together 
to solve harvest automation by strategically accelerating 
the speed of innovation and adoption,” said Dr. Ines 
Hanrahan, executive director for WTFRC. “The 
platform approach Western Growers is taking is 
supported by both startups and industry as the best 
path forward to finally achieve this goal.”

WG held a hybrid in-person and virtual event on 
February 11, 2021, in Tulare, Calif., to announce the 
official launch of the Global Harvest Automation 
Initiative. Resources and detailed information about the 
GHAI can be found on the WG Center for Innovation 
& Technology webpage here.

Groundbreaking Initiative Aims to 
Accelerate Ag Automation by 50% in 
10 Years

Derrick. In other programs like welding, they have 
many students that are going to have to make up 
time to stay on track to earn their certificate. Derrick 
added, “I have to find a way to get students 1500 
hours of hands-on welding experience.” The entire 
team expressed an eagerness to reopen the school.

McFarland’s programs to expose students to all aspects 
of agriculture are only going to grow. “We are excited 
about the options for the students. We are paving 
our own path. Because we are small, we are nimble, 
adjustable, and creative,” added Superintendent 
Resendez. “This will be a program that the children 
of our students will be able to enroll in.”

United States when he was 20. He and his family farmed 
near Fresno and he slowly expanded his operation to 
Kern County. He provides another layer of proven 
success into the agriculture program at McFarland 
High School and serves as the school district’s industry 
partner.

COVID-19 has set programs like the Crop Science 
Field Lab back. “We have to be in person. Our model 
is designed to be in person,” added principal Justin 

McFarland
Continued from PAGE 1

LEFT Superintendent Samuel A. Resendez, 
Principal Justin Derrick, Teacher Heather 
Adnay, Teacher Nick Griffith, and Farmer 
Amryik Dhaliwal pose in front of the 
McFarland Crop Science Field Lab
BELOW A student working in the orchard
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IFEEDER Finds Demand for Animal 
Food Strong, Despite COVID-19

Using the U.S. Department of Agriculture’s November 
2020 data, DIS established a baseline of the value and 
volume of feed for six major categories of livestock and 
poultry (i.e., broilers, layers, turkeys, hogs, dairy cows 
and beef cattle) and then provided three, forward-look-
ing scenarios for the feed sector based on COVID-19’s 
impacts. DIS estimated the baseline consumption at 
the beginning of 2020 at 252.6 million tons (excluding 
forages and roughages) with an estimated value of 
$66.7 billion, under normal production circumstances 
without the effects of the pandemic. With COVID-19, 
the projected consumption rate fell 1.7% to roughly 
248.4 million tons, a difference of 4.2 million tons less 
feed consumed worth $1.6 billion, leaving the industry 
with a total post-COVID-19 value of $47.5 billion.

In a worst-case scenario, where the industry encounters 
further disruptions in processing and slaughter 
numbers or potential trade issues, DIS estimated 
2025 animal food production could further decrease 
4.5% to 237.2 million tons at a value of $45.4 billion. 
In an expected-case scenario, where the industry 
continues business as usual without any further major 
disruptions, DIS estimated that by 2025 animal food 
production could increase 2.5% to 254.6 million 
tons worth roughly $48.8 billion. In a best-case 
scenario, where the hotel, retail and institution sectors 
of the economy recover quickly and travel and trade 
conditions dramatically improve, DIS estimated that 
by 2025 feed production could increase 5.9% to 263.1 
million tons, valued at $50.4 billion.

“The demand for animal food is strong and continues to grow, 
despite the COVID-19 pandemic,” Cooper said. “While we 
may feel some of the short-term economic repercussions and 
disruptions to the food chain from the coronavirus pandemic, our 
industry is resilient and well-positioned to continue supporting 
America’s food and pet food supply for the future.”

Upon the report’s release, the American Feed Industry 
Association’s President and CEO Constance Cullman 
stated:

“This report demonstrates that supporting our essential agri-
cultural workforce with better access to COVID-19 prevention 
tools, testing and vaccines in rural America will have a positive 
impact on our long-term economic growth and contribution to 
local economies. Our industry has responded and adapted very 
well to the new way of safely operating during the crisis and 
our local and state policy leaders can show their support by 
continuing to prioritize these workers in their vaccine rollouts 
and COVID response plans.” 

The full report, data, maps, and graphics can be 
found at ifeeder.org/feeddata.

Press Release provided by American Feed Industry Association
The Institute for Feed Education and Research 
(IFEEDER) released a new report today that found 
that U.S. domestic livestock and pets consumed 
nearly 284 million tons of safe, high quality and 
nutritious food in 2019. The report also provides 
expert economic analysis on how the coronavirus 
pandemic may impact the industry’s growth over 
the next five years.

“In 2017, IFEEDER released first-of-its-kind research that gave 
the U.S. animal feed industry the most precise, comprehensive 
analysis of the diverse ingredients used and consumed by domestic 
livestock,” said Robert Cooper, IFEEDER’s executive director. 
“Our study now includes new ingredients, such as forages and 
other roughage products, and species, such as dogs and cats, 
to provide the most accurate picture of the enormous volume of 
animal food consumed annually.”
Decision Innovation Solutions (DIS), the economic 
and analysis firm that performed the study, found that 
in 2019, the industry’s 5,836 manufacturing facilities 
produced at least 283.8 million tons of animal food. 
The top three animal food consumers included beef 
cattle at 64.5 million tons, hogs at 61.8 million tons 
and broiler chickens at 60.8 million tons.

Iowa, Texas, California, North Carolina and 
Minnesota topped the list for the sheer amount of 
animal food consumed with 28.8 million tons, 21.1 
million tons, 17.5 million tons, 16.3 million tons 
and 14.6 million tons, respectively. Nebraska, which 
held the number-three spot in the previous report, 
dropped to the sixth spot in the 2019 report due to 
lower cattle numbers, whereas California moved up 
into the third spot due to its increases in dairy and 
beef cattle numbers and broiler chicken production. 
For the first time, the study quantified the top states 
for harvested forage consumption as part of animal 
diets, showing Texas at 32.3 million tons, California 
at 30.6 million tons, Wisconsin at 21.6 million tons, 
Kansas at 16.9 million tons and Nebraska at 16.1 
million tons.

Corn, the most abundantly produced crop in the 
United States, made up slightly more than half 
(52%) of the total amount of compounded feed 
consumed and when combined with soybean meal 
(12%) and dried distillers’ grains with solubles 
(DDGs) (11%), represented more than 75% of all 
feed tonnage consumed in 2019. DIS also reported 
on a number of other ingredients used in animal 
diets, including wheat middlings and wheat bran 
(3%), animal byproduct meals (3%), corn gluten 
feed/meal (2%), canola meal (2%), animal fats (2%), 
other processed plant byproducts (1%) and more.
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LIQUA-JIP®

LIQUID GYPSUM

We guarantee quality and the ability to ship the best products
in their class at competitive prices world wide.

(661) 327-9604    (800) 542-6664 CA Only
WesternNutrientsCorp.com

MAINTAINING SOIL CATION BALANCE

• Improves soil texture and flocculation

• Helps water penetration

• Helps strengthen root systems

• Provides high concentrations of calcium (essential for 

adding solidity to nut crops)

• Helps displace sodium ions —aiding to leach away excess 

salts from roots

• Replaces dry gypsum applications, when applied through 

irrigation, reducing application costs

• No concerns of clogging filters, emitters or nozzles

• No settling of product, as LIQUA-JIP® stays in solution

LIQUA-JIP® is a free form of liquid calcium, derived from 

calcium amino lignosonate and fixed with proprietary organic 

acids. The solubility of the calcium in LIQUA-JIP® is  

100 times greater than other forms of gypsum.

Press Release Provided by R-Calf USA
In the 4th quarter of 2020 the National Cattlemen’s 
Beef Association (NCBA) proposed a voluntary plan, 
called the 75% Plan to increase the volume of cash 
cattle purchases by the nation’s beef packers in each of 
the five cattle procurement regions. The plan was to 
take effect on January 1, 2021. This voluntary plan was 
initiated to avoid congressional action to mandate that 
packers make minimum purchases in the negotiation 
cash market. In particular, the bipartisan legislation filed 
by Senators Charles Grassley and Jon Tester in 2020 to 
require packers to purchase at least 50% of their cattle 
procurement needs in the competitive cash market.
According to R-CALF USA, the 2021 1st quarter cash 
volumes of negotiated cattle purchases reported by the 
U.S. Department of Agriculture (USDA) reveals the 
plan did not work to increase the volume of negotiated 
trade. Instead, R-CALF USA claims the volume of the 
combined negotiated cash and negotiated grid purchases 
in the 1st quarter of 2021 were 2.2% lower than the 
2020 average purchases for combined negotiated cash 
and negotiated grid purchases.
The ranch group also reports that the same comparison 

between the 1st quarter of 2021 
and the average for 2020 within 
the five cattle procurement regions 

(only four of which are reported as Colorado remains 
dark due to USDA’s confidentiality guidelines), include: 
Iowa down 6.6%, Nebraska down 2.1%, Kansas down 
5.9%, and Texas/Oklahoma/New Mexico up 1.2%.
“The acutely dysfunctional market experienced 
throughout the first quarter of 2021, marked by rapidly 
increasing wholesale beef prices and only minor increases 
in fed cattle prices is proof that incremental measures 
and minor tweaks are inadequate to restore robust 
competition to our U.S. fed cattle market,” said R-CALF 
USA CEO Bill Bullard.
“The cattle industry needs a real and immediate fix and 
the only meaningful solution offered to do that is Senators 
Grassley and Tester’s Senate Bill 949 (S.949), the spot 
market protection bill also known as the 50/14 bill. The 
cattle industry can’t wait any longer without risking a 
complete loss of its competitive marketing channels that 
are needed to sustain a competitive marketplace,” he said.
Bullard said cattle producers need to immediately contact 
their U.S. Senators and Representative to urge them 
to quickly pass S.949 to immediately restore the lost 
competitive forces in the U.S. cattle market.

Ranch Group: Voluntary Market 
Reform Did Not Work

doubled to just under 40 million people and laws and 
regulations now require nearly half of the available 
water to be used for environmental protection. Without 
a reliable water supply, it will be increasingly difficult for 
many farmers to continue growing the crops that feed the 
nation, which is why CalWA’s efforts are so important.”

Mark Littlefield, President and CEO of Farm Credit 
West, agreed.

“CalWA is one of the most trusted educational voices on 
water policy and issues in the state, and they are playing 
an important role in the ongoing efforts to develop a 
strategy to update the water system to meet today’s 
needs,” Littlefield said. “Farm Credit strongly supports 
efforts to educate policy makers and the public about the 
role California agriculture plays in the U.S. food system, 
and how important agriculture is to the state’s economy.”

Bourdeau said 48% of the state’s water supply is used for 
environmental purposes, compared to 41% for agriculture 
and 11% for urban uses. He said the increased emphasis 
on the environment has reduced water supply to farmers, 
forcing them to fallow up to 800,000 acres annually.

“When we send that much water out to the ocean, it’s 
mismanagement. We need to remind policymakers that 
we have options. We can capture the snowpack and 
rainfall if we invest in the future and have policies that 
truly help the environment, but mankind is an important 
part of that formula as well,” he said.

CalWA is seeking a wide range of solutions to create a 
new approach to managing California’s water, including 
recommendations that:

• The state and federal governments create more storage 
facilities, both above and below ground, to capture 
excess water during wet years.

• Government takes advantage of flexibility of regulatory 
guidelines to free up more water for farmers and city 
dwellers in Southern California.

• And a review of the environmental restricting water 
supply be conducted to scientifically determine if existing 
water management practices are actually helping fish, 
which may be endangered due to such other factors 
as predatory fish and other issues unrelated to flow.

Dry Weather Harms California Farmers 
and Reinforces Need for Advocacy

Press Release Provided by Farm Credit Alliance
Barring an unlikely April miracle that brings heavy rains 
and snow to fill California reservoirs, farmers around the 
state can expect to receive drastically reduced amount 
of water from state and federal water systems this year.
For example, the state Department of Water Resources 
in March slashed its allocations to farms it serves to just 
5%, and water projects with more junior rights, such as 
the Westlands Water District, were recently informed 
by the U.S. Bureau of Reclamation that the scant 5% 
allocation earlier promised is now on hold.
The dry weather that has plagued the state for most of 
the past decade is why groups like the California Water 
Alliance (CalWA) work hard to remind policymakers 
that farmers can’t grow the crops we need without 
water - and that the water must be allocated equitably 
among competing needs.
“We try to advocate for having a reliable water supply,” 
said William Bourdeau, who chairs CalWA and the 
Central Valley Business Federation and is also the 
executive vice president of farming operations for Harris 
Farms. 
“We want to make sure that the environment, commu-
nities and farmers have the ability to thrive. That takes 
planning. We were blessed by the pioneers who created 
the water infrastructure we enjoy but we need people 
to continue to push those efforts.”
The critical need to ensure a reliable water supply for 
California agriculture is why Farm Credit associations 
serving California have donated $100,000 to CalWA over 
the past decade. Supporting Farm Credit institutions are 
American Ag Credit, Farm Credit West and CoBank – all 
of which are part of the nationwide Farm Credit System, 
the largest provider of credit to American agriculture.
“The water system that serves the vast majority of 
Californians was completed in the late 1970s,” said 
Leili Ghazi, Senior Vice President, Farm Credit Banking 
Group, CoBank. “Since then, the state’s population has 

Farm Credit has donated $100,000 
to help the California Water Alliance 
work for solutions
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California’s food and farming industries, a nonprofit 
called AgSafe has been providing specialized training 
in worker safety, health, human resources and food 
safety for 30 years.

In fact, Natalie Gupton, AgSafe’s Vice President 
and Chief Operating Officer, said nearly 100,000 
employers, supervisors and farm workers have been 
trained over the years, adding that the $50,000 
provided by the Farm Credit associations serving 
California since 2012 has been extremely helpful 

AgSafe Marking 30 Years of Training Farmers, Supervisors and 
Farm Workers

Press Release Provided by Farm Credit Alliance
In agriculture as in most fields, workers and employers 
alike need ongoing training to keep up with changing 
requirements and advances in the field. Fortunately for 

Farm Credit continues to support 
group’s worker safety and HR 
training—and now COVID as well

in making that happen.
“Our flagship event is our annual conference, and 
the support Farm Credit has given for that event has 
helped sustain it and ensure cost is not a barrier for the 
ag industry to attend,” Gupton said. “We certainly 
appreciate that support. We couldn’t do the work we 
do without the support you give us.”
Supporting Farm Credit institutions include American 
AgCredit, CoBank, Farm Credit West, and Fresno 
Madera Farm Credit – all of which are part of the 
nationwide Farm Credit System, the largest provider 
of credit to American agriculture. 
Keith Hesterberg, President and Chief Executive 
Officer of Fresno Madera Farm Credit, said Farm 
Credit supports AgSafe because worker safety is a 
high priority for the industry. 
“The safety of the essential workers who harvest and 
process the crops that feed America and the world is 
a top priority for the industry, and AgSafe has been a 
leader in safety training since its founding in 1991,” 
Hesterberg said. “Supporting its ongoing training 
efforts is a great investment.”
But HR training is equally important, noted Mark 
Littlefield, President and Chief Executive Officer of 
Farm Credit West, because employers need to stay 
abreast of ever-changing state laws and regulations.
“For example, the state requires farm labor contractors 
to take a nine-hour course each year to maintain a 
valid license,” Littlefield said. “Continuing education 
provided by AgSafe is an essential component of 
keeping our farms operating safely and in compliance 
with the state’s numerous employment laws, and Farm 
Credit is proud to help make it possible.” 
The eight-person staff provides the bulk of the training, 
much of it developed by Vice President and Chief 
Education Officer Angelina Ceja in partnership 

with regional partners and guidance from state 
and federal agencies. Gupton said AgSafe provides 
free informational webinars and materials that are 
available to any group or organization involved 
in agricultural work in both English and Spanish. 
Grant opportunities had allowed the development of 
robust programs such as the California Agricultural 
Human Resource Certificate, an on-demand federal 
focused Agricultural Human Resource Certificate 
and an H2-A Cost Estimator.

Besides the industrywide training courses the com-
pany offers, she said AgSafe can provide specialized 
training for farming businesses with specific needs, 
such as sexual harassment prevention, injury and 
illness prevention plan development, first aid, and 
supervisor essentials. And while the bulk of the 
training takes place in California – the nonprofit is 
based in Modesto – AgSafe is now reaching out to 
farmers and ranchers in several other states as well. 
To help serve other regions more effectively, Gupton 
is based in Louisville, Ky.

Currently, she said, AgSafe is concentrating on 
COVID-19 prevention and compliance.

“People are looking for more information about 
COVID, so we prioritized our efforts to focus on 
providing reliable information to help the industry 
navigate regulations and provide best practices to 
keep our workforce safe. New information is coming 
out almost daily and our goal is to provide timely and 
succinct information,” she said.

Regardless of the training needs, she said AgSafe’s 
goal is simple: “to be the one-stop resource providing 
worker safety, health, and human resources, solutions 
for the food and farming industries. And we thank 
Farm Credit for its generous support in helping us 
strive toward that goal.”

In pre-pandemic times, AgSafe trainer Nick Perez works with Carriere Family Farms employees Gustavo Diaz, left, and Luis Angel, 
right, near Glenn, California (AgSafe)

the acceptance of evil and 
has now moved into a time 
in which there are no moral 

absolutes or moral code. Jonathan Cahn, a Messianic 
Jewish minister, says “we are now observing a growing 
progression towards censorship, silencing, and at-
tempted abolition of anything and anyone that stands 
in the way of the new morality—namely traditional 
values, biblical values, Christians, ministries, and the 
word of God” (Cahn, 2021).

We have entered the era where everyone does what 
is right in his or her own eyes. Many people do not 
believe in God anymore. These people say Christians 
are evil, narrow-minded, and bigoted. So, now the 
people who practice sin are good and believers in 
God are evil. 

Satan confuses people by mixing just enough good 
in with the evil. Right now, heroes in the arenas of 

By Sandy Mittelsteadt 
Faith Contributor, Valley Ag Voice

The idea of calling evil good and good evil goes back 
for several thousand years. In fact, Isaiah, who lived 
700 years before Jesus was born, wrote about it in 
Isaiah 5:20: “Woe to them who call evil good, and 
good evil; that put darkness for light, and light for 
darkness; that put bitter for sweet, and sweet for bitter!” 

Many years ago, when I was a lot younger, this idea 
seemed silly to me, but today, I think that I am living 
in the very days that people call evil good and call 
good evil. What has happened? How do we fall into 
this trap that I think originated with Satan?

America’s descent away from God first began with 

sports, movies, music, politics, and both national and 
world leaders are living immoral lives using their 
influence to spread that immorality around the world. 
The symptoms of this sliding downward path are:

• No longer outraged by the immorality around us
• Ignoring the things of God
• Spending a lot of time with non-believers, who 

have a low moral code 
• Spending more time in the world like increased 

listening to TV 
• Seeking immediate pleasure
• Pursuing the attitude of “What’s in it for me?”

The world says to place your trust and hope in 
education and science and the world will be a better 
place. I do think that both education and science 
have a place in making the world better. But as for 
me and my house, we will place our trust and hope 
in the Lord! Jesus states in Matthew 6:33: “Seek first 
the kingdom of God and His righteousness and all 
these things shall be added to you as well.” 

Matt 6:33- Seek first the kingdom of God and His righteousness and 
all these things shall be added to you as well (Halfpoint / Shutterstock)

Woe to Those Who Call Evil 
Good and Good Evil

However, we must prepare for this spiritual 
war–which means we need to study scripture 
and be filled with the Holy Spirit. Make it your 
goal this month to spend more time with Jesus. 
God bless and keep you as you stay in His will!
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1 CALIFORNIA’S LARGEST#

VOLUME DEALER

3101 PACHECO ROAD • (833) 706-0676 • www.MotorCityGMC.com

  All ad prices exclude government taxes, any dealer document preparation charge, and any emission testing charge. Offer expires  5/31/2021

COMMERCIAL TRUCKS HEAVY DUTY VEHICLES

 
 400

-  

2019 GMC Savana 2500 - Work Van
• Power Convenience Pkg
• RWD
• 6.0L V8, 6 Spd, Auto
• Rear Vision Camera
• ABS Brakes

SALES PRICE:

$30,990 1 at this net price ID# PM572316

 
 -  

2020 GMC Sierra 1500 Elevation
• Heavy-Duty Handling Pkg
• Trailering Suspension Pkg
• 10 Spd, Auto, 4WD
• 6.0L V8 Flex Fuel

SALES PRICE:

$45,590 1 at this net price ID# PM572714

 
  
   

-  

2021 GMC SIERRA 1500 - 
• Denali
• 3.0L Turbo, Diesel
• Ultimate Pkg
• 4WD

AS LOW AS:

$62,685 1 at this net price ID# G210358

Save up to $6,000!
from MSRP

2017 GMC Sierra 3500 SLE  - Chassis Cab
• 6 Spd, Auto
• 6.6L V8, Diesel
• RWD, 4-Wheel Disc Brakes
•  4D Crew Cab
•  Suspension Pkg

SALES PRICE:

$55,990 1 at this net price ID#PC574062 

 
 

-  

2021  GMC SIERRA 1500 -

Farm Bureau Member?
Call Us for Special Pricing

(833) 706-0677

• Sierra Value Pkg
• 5.3L V8, Gas
• 4WD

 

AS LOW AS:

$34,765 1 at this net price ID# G210440

Save up to $4,950!
from MSRP

2021  GMC SIERRA 1500 - Crew Cab
• Apple Carplay/Android Auto 
• Trailering Package 
• 2WD

AS LOW AS:

$32,625 1 at this net price ID# G210444

Save up to $5,300!
from MSRP

Dealer Retail Price:
MC Discount:
Fleet Discount:
Business Choice:
NAHB:
*Needs GMC Fleet Account.
***Must be current ABC Member.

 37,925
500

-$   3,400
$      400

-$
$

Dealer Retail Price:
MC Discount:
Fleet Discount:
Business Choice:
ABC:
*Needs GMC Fleet Account.
***Must be current ABC Member.

 39,715 
   750

-$     2,800
-$     400
$     1,000

-$
$

2020 GMC Savana 3500 - Passenger
• 4.3L V6, Gas
• 12 Passenger Seating
• Bluetooth & USB
• Backup Camera

AS LOW AS:

$34,725 1 at this net price ID# G200835

Save up to $6,200!
from MSRP

Dealer Retail Price:
MC Discount:
Fleet Discount:
Business Choice:
ABC:
*Needs GMC Fleet Account.
***Must be current ABC Member.

40,925
-$
-$   3,800
-$     
$   1,000

$
    1,000

Dealer Retail Price:
MC Discount:
Fleet Discount:
Business Choice:
ABC:
*Needs GMC Fleet Account.
***Must be current ABC Member.

68,685
-$ 500
-$ 4,100
-$  400
$   1,000

$

-$     1,000

NEW TRUCKS! USED TRUCKS!

Crew Cab

Regular Cab

• ABS Brakes


